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THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819. CHARTER PERPETUAL 
Cc. 
Woe H. KING, Secwary. WM. B. CLARK, President. Sets | Ascntaat Secorrton 
RORTHWESTERR BRANCH, OMANA, EB. 
Cash Capital. ....ccccccccccccces $4,000,080 00 WM.H.WYMAN, W.P. HARFORD, 
| A 14,071,948 37 General Agent. Asst. Gonesal Agent. 
Total Liabilities.........+..2++-- 4,410,877 80 PACIFIC BRANCH, SAN FRANCISCO, CAL. 
Net Surplus. .........--seceeeees 5,665,070 57 BOARDMAN & SPENCER, General Agente 
Surplus te Policyholdets......... 9,661,070 57 
Leases Paid ia 83 Years.........- 90,931,965 36 WILARD MARINE DEPARTRERT. 
C2ICAGO, ILL., NEW YORK, 
145 Le Salle Street. 52 William Stesst, 

















WESTERN BRAHOM: 


KEELER & GALLAGHER, General Agents. S4ETHNA BUILDING, 2413 VINE OT. 


SiInoIinNAT!, OFC. 





sULY, 1902 





| THE CONTINENTAL | 
| FIRE INSUR4ASCE CO. 


| 

Assets over | 
A SATISFIED CUSTOMER WILL BE A PERMANENT 
CUSTOMER. TO SECURE HIS SATISFACTION THE 


$12,000,000. 
Liabilities less than 
INSURANCE POLICY YOU CIVE HIM MUST BE $6,000,000. 
| PROOF ACAINST CRITICISM Surplus to poliey- 
YOU WILL NEVER HAVE TO APOLOGIZE FOR A CONTINENTAL POLICY. 


$6,000,000. 


Principal Office: 
Continental Building. 46 “edar Street, New York. 


Western Department, Rialto Building, Chicago, Ills. 





D. W. C. SKILTON, President. 


J. H. MITCHELL, Vice~Presideng, 
EDW. MILLIGAN, Secretary. 


JOHN B. KNOX, Assistant Secretary. 





Surplus to Policyholders, $3,116,250.56, Total Losses Paid, Over Forty-Seven Million Dollars. 






CASH CAPITAL, TWO MILLION DOLLARS. 
PHIENIK Comal eS eee a 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Comer Fourth and Elm Streets, CINCINNATI, OHIO. 





LOVEJOY & SPEAR, Managers. AGENCIES IN ALL CITIES AND TOWNS. 
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Cooper 


Fire lnsurance Company 


OF DAYTON, O. 


Guas. D. Mean, 
President. 


H, E. Meap, 
Vice-President. 


GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 


Cuas. W. Scuenx, 
Secretary. 





ORGANIZED IN 1867. 
| Cash Capital, $100,000. Net Surplus, $129,133.06 
WM. F. STIFEL, President. 
®. RIESTER, Sceretary. ANTON REYMANN, Vice-Pees't. 
S. W. RICE, Special Agent. 


Firemen’s Insurance Company 


OF BALTIMORE, MD. 





CINCINNATI, 0. 


Per States of Okfe, Michigan, Indiana, Ilincis, Wisconsin, Minnesota, lewa, 
Missouri, Kansas, Colorado and Nebraska. 


€. ML BUNKER, President. PRANKLIN H. HEAD, Vice-President. 
A. A. SMITH, Secretary. BH. G. B, ALEXANDER, 204 Vico-Prest. and Gen. lige. 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OF 


Personal Accident 


and Health Insurance. 
More Than Four Million Dollars Paid to 
Policy Holders. 
GOOD CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 


Producers, Adcrese—H. 6. B. ALEXANDER, 2nd Vice-Preet. and Gen. Myr. 
134 Monroe Street, Chicago. 


OHIO’S LEADING ACENCY COMPARY. 


Cincinnati Underwriters 


COMPOSED OF 


EUREKA SECURITY 
Fire and Marine Insurance Co, | Fire Insurance Company. 


Oreanizep 1864, Oncammzzp 1861. 
@GAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED STATEMENT. 
Capital $250,000, Assets $572,002.80, Surplus $396,892.19, 


B. A. ROTHIER, President, sie : 
ADAM BENUS, Secretary. Cincinnati, Ohja 
1902, 


INSURANCE 


NATIONA COMPANY... 


OF CINCINNATI, OHIO. 


General Insurance—State of Ohio Only, 


G. W. POHLMAN, E. W. BURNET, 
President. Secretary. 
GARDNER E. MEEKS, Stgte Agent, 
Columbus, Ohio. 














Columbia 


INSURANCE COMPANY 
OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 


B. M. THRESHER, 
Presidert. 


ee 





Merchants and Manufacturers 
INSURANCE COMPANY, 


Cincinnati. 


CHARTERED (836. PERPETUAL. 


Capital - $150,000 Assets - $304,668 
Surplus to Policyholders ~- $237,007 


Winrrecp S. Huxrt, Je., Sede 


Telephone 787 Main. 


Wriiiam H, Catvert, President. 


131 East Third Street. 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity, 


Carefully Invested Assets on January Ist, 1902, of $3,250,023.40, reserved 
as follows for the protection of policyholdess, 


< JAS. ©. JOHNSON, President, 
niga m. &. BERMAM, Secretary. 


LOSSES PAID MORE THAN $10,000,000.00. 
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OFFICERS. 

C. M. Keeer, Asst. Secretary. 
E. H. Inwiy, Actuary. 

W. L. Eaton, General Attorney. 
W. H. Kennepy, Supt. of Agents. 
CRaYKE Prigest_ey, M.D.,Med. Director. 


D. F. Wrrrer, President. 

ARTHUR REYNOLDS, Vice-President. 
G. W. Marquarpt, Treasurer. 

Cc. C. CROWELL, Secretary. 

¥. H. Nicuo1s, Asst. Secretary. 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES IOWA. 
ESTABLISHED 1896. 
Paid-up Capital, 8100,000.00. 
Statement of approved, interest-bearing securities deposited with Auditor of 


State of lowa, December 81, 1901. 
First Mortgages, Iowa Farms, $677,050.00. Value, $1,913,273.00 
18.829.35. Reserve 28,182.28 


Loans to Policy holders, 
Total (Ratio 35.85%) $695,879.35. $1,941,455.28 

The NORTHWESTERN LIFEandSAVINGS COMPANY sells the original plan of 
the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; $7.50 a quarter: $15.00 semi-annually ; or $30.00 annnally. 
Each share is guaranteed to produce the sum of $300.00 in ten years.with the addi- 
tional profit of interest, lapses, and a)l interest on such lay se fund, all fines and penal- 
ties for reinstatement of lapsed policies. No medical examinations required on these 
shares, Policies written from one share toone hundred Premiums the same from 
five to sixty years, and both sexes are eligible. A plan that reaches far on the invest- 
ment lines, also giving a reasonable amount of insurance in case of death. Loans 64 
per cent of the premiums paid after the third year. Gives one year to reinstate in case 
of lapse, thus making a policy easy to maintain. No possible chance of loss, as every 
dollar is guaranteed to the policyholder whether he lives or dies and is secured with 
a deposit with the State of Iowa. 


AGENTS WANTED. 


Reliable, energetic and experienced agents can treble their commission earnings 
by selling our ten-year endowment investment policies. Address or apply to 
THE HOME OFFICE, Fourth Floor Observatory Bldg., Des Moines, Ia. 
L. E. SPENCER, Mgr., Chicago Gen’'l Agency, 1501-3 Marquette Bldg., Chicago, IIl- 
TRUSTEES. 

G.W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Prest. Des 
Moines National Bank; John Herriott. Lieut.-Governor, State of lowa; G. D. Ellyson, 
Cashier Marquardt Savings Bank; D. F.Wit'er, Ex-President Ilowa Loan & Trust Co. ; 
J. H, Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilcrest, Wholesale Lumberman; 
F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, President Guthrie Co 
National Kank, Panora: W. L, Eaton, Speaker lowa House of Reps., Osage; H. H. Green, 
Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, Supt. Agents, Denver. Colo.; 
J. B. Tinker, Mason City; F H. Nichols, Denver, Colo.; C. C. Crowell, Des Moines. 








GULF OF uy. 





Has worked Successfully. 








JOHN P. MUNN, M.D. 


President 


Active and successful Agents who desire to make 
DIRECT CONTRACTS 

with this well established and progressive Com- 

pany, thereby securing for themselves not only an 





FINANCE COMMITTEE. 
GEORGE G. WILLIAMS, 


ides acted Atanas tient immediate return for their work, but also an } 
JAMES R. PLUM increasing annual income commensurate with | 
Benton c their success, are invited to communicate with 


RICHARD E. COCHRAN, 3rd Vice-President,at 
the Company's Office, 277 Broadway, New York. 


CLARENCE H. KELSEY, 
Pres. Title Guarantee and Trust Co. 



































The Metropolitan Life Insurance Co, | 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company in America.” 


Is REPRESENTED IN ALL THE PRINCIPAL CITIES 
OF THE UNITED STATES AND IN CANADA. 


The Payment of over Three Hundred Death Claims Daily 
TELLS OF THE GOOD IT DOES. 
INSURANCE IN FORCE OF OVER $1,000,000,000 





——— = 


49th ANNUAL STATEMENT 






pA vate Te 


A, H. SAWYER, President. W. iH. STBVBNS, Secretary 


Capital, - - - - 
Assets (to protect policyholders), 
Net Surplus to Policyholders, - 
Net Surplus to Stockholders, - 


$ 500,000.00 
2,440,078.74 
1,095,541.71 

595,541.71 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Obie. 
FP. W. ALEXANDER, Special Agent fer Indiana and Kentucky, Indianapolis, ind, 
L.S. MacENANBY, State Agent for ill., Wis. and No. Mich., 1 dSt., Chicago 








attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study 
and practical experience, can, by demonstrating his capacity, establish his claim to 
the highest position in the field. It is within his certain reach. The opportunities 
for merited advancement are unlimited. All needed explanations will furnished 
upon application to the Company's Superintendents in any of the principal cities, or 
to the Home Office, No. 1 Madison Avenue, New York City. 


OFFICERS. 


James 8. Roperts, Secretary. 

J. R. Ricwarpson, Ass’t Secretary. 
Jno. R. HEGEMAN, JR., Ass't Secretary. 
James M. Craic, Actuary. 

Hon. Stewart L. Wooprorp, Counsel. 
A. 8. Kwient, Medica! Director. 
E. M. Houpzn, Ass’t Medical Director. 





Joun R. Heceman, President. 

Ha.ey Fiske, Vice-President. 

George H. Gaston, 2d Vice-Pres't. 
Gores B. Woopwarp. 3d Vice-Pres’t. 
Tomas H. WitLarp, Medical Director. 
W.S. Manners, Asst. - = 

J. J. Tuompson, Cashier and Ass’t Sec’y. 


ORGANIZED 1870, 
SEMI-ANNUAL STATEMENT OF THE CONDITION 


CONCORDIA FIRE INSURANCE COMPANY 


Of MILWAUKEE, WIS. 


JUNE 30, 1902. 
CASH CAPITAL : ‘ ‘ $200,000.00 
Reserve for Reinsurance 549,585.65 
Net Surplus ‘ 90,058.13 
TOTAL ASSETS $974,837.47 


GEORGE BRUMDER, President. FRANK DAMKOEHLER, Secretary. 


W. B. BIERCE, 
State Agent Michigan and Ohio, Whitney Opera House Block, Detroit, Mich 


H. A. BARTELS, Special Agent 








The Columbian National Life 
Insurance Com PANY, 80sT0n, mass. 


Incorporated under the 
laws of [assachusetts. 


PERCY PARKER 


: President 
WM. BUTLER WOODBRIDGE 


General Manager 














INCORPORATED 1865 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 








SUN Bh MEE ons ih ce hnede0eeeeeseseudbienutseudl $3,964, 705.69 
Cash Capital............. aid baked oeGt0betes eseneeeeenaanas 200,000.00 
Liabilities, including reinsurance. ............--seeeeeeeees 2,589, 430.23 
arr peequbeneige oseseuge Jitenteban - 1,175,275.46 





WM. TREMBOR, Sec. 


. O. COLLMAN, Pres. 
g : F. M. GUND, Ass’t Seo, 


HENRY BAIER, V.-Pres. 
D. B. SCHULTE, Treas. 


THOS. H. SMITH, State Agent, Dayton, Ohio. 
CARL H. SMITH, Special Agent, Dayton, Ohio. 


@- ER NM A Ni FIRE INSURANCE 


COMPANY... 
ORGANIZED 1659. 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1902. 


Cet GBTRGD, « «0000 60sinne 000005 0009 c0te. 0006 0cc0c0es 000 0606600000 000006 ces $1,000,000.08 
Reserve for Umearmedd Prema twande. occ cose ccc ceccce cece sees coes sepesesees 1,782,129.08 
Reserve for Losses and all other Claims........ .c0.--++ cece cence ceeeeees 163,409.07 
BOOS WUINOB,. «5000 0000 concn code 90050060 500d bes. 050s 0606 obec csee 0060 0000 cece ts 2,484,447.51 


Total ASS... .... cece cscs ccccccccccee cess cocssceses eoes sees sees cece $5,429,985.61 


HUGO SCHUMANN, President. 


Cuar.tes RvurKHAveER, Secretary. 
Gustav Krur, Ass’t Secretary. 


WESTERN DEPARTMENT. 
E. G. HALLE, Manager, Royal Insurance Bidg., Chicag¢e, Ill. 








Fr. Von BEENUTH } 


Gro. B. Epwarps {  !ce-Presidents. 





M. W. CLAYTON, State Agent, Troy, O. 
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Provident Savings Life Assurance Society 


OF NEW YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 














Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 


JUSTICE and SATISFACTION | TO FIELD WORKERS =——— 
sfimcntnes pee =| THE PRUDENTIAL 


all transactions. And Promptness is another Home Office “ Is now offering to men who can write 
motto--prompt answering of letters, prompt issuing of oo ordinary business most 






























policies, prompt settlement of claims. Always a place for advantageous contracts, with liberal first year 
reliable, capable Agents. and renewal commissions, securing not only 
ing annual income, the direct result ofsystematic 
intelligent effort. The equipment is a most 
ee ee AND Non-PartTicipATING Pans, thus enabling 
pon the Neg tg oni Portland, Maine. the Agent to meet any condition or emergency. 
The Prudential Insurance Company of America 
either { a oy ra ag Supt.,1110 Am. "Tract Society Bldg., 150 Nassau JOHN F. DRYDEN, Presipent. Home Office: Newark, N. J. 
(LIMITED) : “ , 
| better tham either. That means that 7he Western 
OF LONDON, ENGLAND. 
CHICAGO, ILL. | 
A. W. MASTERS, GENERAL MANAGER opportunities for good men. 


immediate returns, but alsoa continually increas 

Union Mutual Life Insurance Co. 
varied line of policies, on both PartTiciPATING 

Address 
Address | THORNTON CHASE, Sup?., 84 Adams St., Chicago, Tl. 
LONDON Hl ARANT f f AN l) AGOIDE NT 60 ” July business was better than June, and August 
| 

HEAD OFFICE—MANHATTAN BUILDING, | and Southern Life isa growing company. Always 


Individual Accident, Employers, General Lia- 


- Lie | 
coil  : bility, Workmen's Collective, Eleva | W. J. Y/mruaMs, Henry Bout, FRANK CALDWELL, 
ORGANIZED 1869. tor and Teams Insurance. } see 
| Secretary Director of Agencies President 
CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, } 
flea’! Agents Illinois, Missouri and Indiana, Gea’! Agent Mid igan, 1229 Majestic Bide, Home Office, Fourth and Broadway, Cincinnati, Ohio. 
New York Life Building, Chicago. rN Detroit. 








What is the use of saying ‘‘the best company,” or ‘‘'the 
strongest company,” or ‘‘the largest company ?,”’ 


They all say those things. 


CHARTERED 15866... 


THE OLD RELIABLE 


HARTFORD LIFE INSURANCE COMPANY 


HARTFORD, CONN. 

Gro. E. Keeney, President, Cuas. H. Bacau, Secretary. T H E PENN MUT UAL LI {- FE 

Issues policies upon all the latest plans and most liberal conditions. | 

Its ORDINARY LIFE and LIMITED PAYMENT CONTRACTS become 
cg sepa INSURANCE COMPANY 

fovnes, ny yt and ee Policies, in 
smounts from $10 to , from Ages 2 to 60. 
ont ices are plain in terms and conditions. All contracts are in OF PHILADELPHIA. 
mm | 


1ate benefit in case of death by accident. 


THE RECORD TELLS. ORGANIZED 1847. 
$22,000,000 Paid to Policyholders and Beneficlaries. 


PURCHASB A HARTFORD LIFE POLICY AND YOU GET THE BEST- | THAT TELLS THE WHOLE STORY. 


In ite Industrial Branch, it issues Adult and Juvenile Whole Life, Ene 











NO DEATH LOSSES IN 1901. 


The Bankers Reserve Fund ig Accident 
Life Insurance Company, 
eae — BUILDING, P — Ff. Vive and Health 





DESIRES GENERAL AND DISTRICT AGENTS 


FOR TERRITORY IN OHIO. ow Go Policies. 


ot Pe ayy Reserve is a Home Company backed by responsible business men LARGE BENEFITS. LOW RATES. BEST COMMISSIONS. 


It offers to producing agents in Ohio the advantages of a contract 
direct with the home office on a liberal basis. The company is well established and 
its officers are men whose names carry weight throughout the State. The advantages 








of soliciting FOR A HOME COMPANY are obvious | Assets, - - $999,667. Surplus, - ~- $390,484 
All inquiries carefully attended to. | 
be. tv BY PZP EPATEOK Vice-Pr d Med. Dir. TiAuEs BSW. POW RES, ‘Sec. ! ' 
Bs » Vice- an . Dir., ’ 
W. W. SUTTON, Tres, » | KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 
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our supply department carries 


entire output of policy labels for the insurance trade. 


CINCINNATI, 





We do not believe in talking a man into buying an article. 
in stock every form of insurance record, book and blank. 
Satisfaction guaranteed. 


THE WESTERN UNDERWRITER CO., 


Merely desire to impress upon you the fact that 
We handle almost the 


Send for a catalog. 


CHICAGO 








JAMES NICHOLS, PRESIDENT. 
B. R. STILLMAN, SECRETARY. 
H. A. SMITH, ASST. SECRETARY 


National 


Fire Insurance 





ORGANIZED 
NOV. 27, 1871. 





Company of Hartford, Conn, a» 


..$ 1 ,000,000.00 
2,317,909 63 
1,533,879.71 








Capital Stock, all Cash..... 
Funds reserved to meet all L abilities ouee vees eee 
Net Surplus over Capital and all Liabilities © ccne cececeoe cece secces 


With Aaedes, Fam. 2, 1GO8 ssiacescctsvcesdsctecsessccte seee .»--$4,851,789.34 





Western Department, Chicago, Ill: 
FRED S. JAMES, GENERAL AGENT. : 
GEORGE W. BLOSSOM, Ass’T GEN't AGT. 
CuHas RICHAROSON, 20 Ass't Gen't AGT 


THE FIDELITY & CASUALTY COMPAM, 


97 TO 103 CEDAR STREET. N. Y. CITY. 


$ 5,190,465.29 
1,412,014 33 
15,086,483.13 





CasuaLTy INSURANCE SPECIALTIES, 


FIDELITY—Bonds of Suretyship for persons in positions 
of Trust. 


CASUALTY—Personal Accident and Health, Liability, 
Burglary, Plate Glass, Steam Boiler, Elevator anda 
Fly wheel 

OFFICERS: 
GEORGE F. SEwArp, President. 

Ropert J. Hicias, Treas. and Secy. HENRY CRrossLey, 

FRaNK E. Law, 2nd Asst. Secy. 





Asst. Secy. 





CHAS. S. HOLLINSHEAD, E. R. 


DANNELS, Secretary. 
Presiden ; 


M. JOS. NOWLAN, Asst. Bacretary. 


FIRE INSURANCE ONLY. 


UNION—OF PHILADELPHIA 
INSURANCE COMPANY. 


| iIncoRPORATED 1804. | 


S. E. CATE, Genl. Agent, 
No. 205 La Salle St. 
CHICAGO, ILL. 


WISCONSIN, MINNESOTA, 
1OWA and MISSOURI. 





| LOSSES PAID, $18,070,003.00. | 


D. E. JULIAN, Special Agent. 
M. F. GRIM, Special Agent. 
4914 N. Hight St., 


. COLUMBUS, 0. 
MICHIGAN and KENTUCKY. 





ILLINOIS, 
OHIO, 











COMMERCIAL 
UNION 


Assurance Company, Ltd., of London. 














UNITED STATES BRANCH: 
Cor. Pine and William Sts., 
NEW ¥Y@eRK, 


WESTERN DEPARTMENT: 
315 Dearborn Street, 
CHICAGO. 


The John Hancock Matual Life Iasurance COMpALY 


OF BOSTON, AXASS. 
S. H. RHODES, Prest.; 





ROLAND O. LAMB, Vice-Prest. and Secy. 


Issues the most desirable forms of Life, 
ment Policies. Annual Dividends. 


Endowment, Term and Install- 
Cash and Paid Up Values. 


The Most Liberal Conditions of Any Policy in the Market. 
See Our Policies and Terms Before Engaging Elsewhere. 


EXCELLENT AGENCY CONTRACTS AWAIT GOOD MEN. 


ROBERT K. EATON, Superintendent of Agencies, Boston, Mass. 
J.C. CAMPBELL, State Agent for Ohio and West Virginia, Board of Trade Building, 
Columbus, Ohio. 





INCORPORATED 1851. 


THE BERKSHIRE LIFE INS. CO. 


PITTSFIELD, AASS. 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 
JAS. W. HULL, Secretary and Treasurer. 


All policies now issued by the Berksurre give to the Insured all the advantage 
of the perfected Non-forfeiture Law of Massachusetts. 

Before insuring your life or taking an agency, examine the new policy contract 
now being issued by the BERKSHIRE. 


JOHN THOMAS, Gen’! Agent Northern Obio, JOHN A. RINGOLD, Gen’! Agent Southern Ohio, 
315-316 Williamson Bidg., Cleveland. 14 Carew Bidg., Cincinnati. 
WILLIAM D. WYMAN, General Agent for liliaois, 
100 Washington St., Chicago. 








SPECIAL AGENTS’ AND AD- 
JUSTERS’ LOSS REGISTER. 
The 


most practical arrangement for their busi- 


ple pages on request. 

Tue WESTERN UNDERWRITER CoMPANY, 

413 Vine Street, 164 La Salle Street, 
Cincinnati. Chicazo. 











: pe aN, “oe, hee surance policies to be presented to your 
onvenience ) ¢ < Oh iSi 
itor py emience of having an office OF customers. A most excellent advertising 
register of all losses and business ad- i i i 
faneed: ie ats ahsdiete immnenien eats alan medium. The size of the book being 8% 
cas 2 necessity with most OHIO x4 inches, closed, it can easily be filed 
— pang oe pieete, peruculariy INDIANA away with the policies in the safe. Con- 
ey are settling losses for com- : - : + 
panies other than their own ILLINOIS hesid 8 pages, — — ty oe | 
Our form (No. 110) is now used by MICHIGAN. rs es The b ik to sie we ’ 
many independent adjusters, as it is a ieee Sse. eS ee 


We are supplying the insurance trade 
with handbooks of the above states. They 


ness. Size, 11%x11 inches closed. Extra sell at $2.00 each, except the Illinois for 50; $5.00 per roo. On quantities of 
ledger stock. full leathe book, which, being gotten up with a flex 50 or Over, we print your presentation 

x, full leather corners, back ible leather cover, sells at $3.00. card on outside cover, free. A _ single 
and hubs, 120 double pages, $4.50. Sam- - 


THE WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago 


RECORDS FOR THE ASSURED 
Our Form 620 is a small record of in- 


best seller. Sixty-five cents per doz., $3.00 


sample book for 10 cents. 
Tue Western UNverwriter Co., 


413 Vine St., 164 La Salle St., 
Cincinnati. Chicago. 
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BECAN BUSINESS JANUARY Ist, 1902. 


THE ANCHOR FIRE INSURANCE COMPANY, 


228-230 W. Fourth Street, Cincinnati, Ohio. 


AGENTS WANTED. 








CAPITAL $200,000. 


SURPLUS, $55,000. 








JUDGE M. DONNELLY, President. F. 


D. PRENTICE, Vice-President and Treasurer. 














INTER-STATE LIFE INSURANCE COMPANY 


Fourth and Elm Sts., CINCINNATI, OHIO. 
CAPITAL, PAID-UP, $100,000. 





Incorporated under the Legal Reserve Laws of Ohio, ...........1901. 


s 
- 
s 
o 
” 
s 
s 
. 
s 
J 
ao 
$100,000 deposited with the State for the security of Policyholders. 
_ s 
A staunch “Old Line” Ohio company, with leading business men . 
of Cincinnati in the directorate. + 
Issues especially attractive policies on Ordinary Life, Limited . 
Payment, Endowment and Annuity Plans. x 
A District Agent wanted for each county in Ohio, te whoma ff 
liberal contract, with renewal commissions and exclusive territory . 
will be given. + 
The Inter-State Life has all the advantages that other good 
companies have and is besides a HOME COMPANY. % 
Agents will find it desirable to deal DIRECT WITH THE HOME . 
OFFICE of the company which they represent. 
Information cheerfully furnished. Correspondence confidential. - 


A. G. TURNIPSEED, President. 
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INDIVIDUAL FIRE UNDERWRITERS OF ST. LOUIS 


Licensed by the Insurance Department of Missouri. 
$ 250,000.00 CASH IN ao TRUST CO. 
750 0,000.00 SUBJECT TO CA 
$i, ,000, 000.00 TOTAL p Bn dernmy “ASSETS. 
THE UNDERWRITERS ARE: 


Groree L. ALLEN, President Fulton [ron 
Works 

W. K. Brxey, President American Car & 
Founory Co. 

R. S. BRooKrNes, Vice- President Sam‘l 
Cupples Woodenware Co. 

JAMES CAMPBELL, Banker. 

MurRkaY CARLETON, Prisident Carleton 
Dry Goods Co. 

H N. Davis,Pres. Smith & Davis Mfg. Co. 

Joun D. Davis, Lawyer. 

R. B. Duta, Managing Director Conti- 
nental Tobacco Co. 

D. R. Francis, President D. R. Francis 
& Bro. Commission Co, 

Jos. M. Hayes, President Jos. M. Hayes 
Woolen Co. 

SAMUEL M KENNARD, President J. Ken- 
nard & Sons Carpet Co. 

I. H. LionBERGER, Lawyer. 

P. C. MAFFITT, Capitalist. 


GeorceE D. Markunam, Senior Partner W 
H. Markham & Co. 

Evras Micwak., Secretary and Treasurer 
Rice-Stix Dry Goods Co. 

I. W. Morton, Advisory Director Sim- 
mons Hardware Co. 

Tuomas H McKrirrrick, President Har- 
gadine-McKittrick Dry Goods Co 

DANIEL C. NUGENT, First Vice-President 
B. Nugent & Bro. Dry Goods Co. 

EBEN RicuHarps, Vice-President Mexican 
Central Railroad. 

JOHN SCULLIN, Capitalist. 

E. U. Simmons, Advisory Director Sim 
mons Hardware Co. 

Corwin H. SPENCER, ( apitalist 

D. D. WALKER. Capitalist. 

Festus J. WADE, 
Trust Co. 

Roiia WELLS, Mayor of St. Louis and 
President American Steel Foundry Co. 


President Mercantile 


Applications to W. H. MARKHAM @ CO., Attorneys and Menegers. 
Century Building, St. Louis. 
Will write true Surplus Business only, beginning Oc tober 15th. 











The NORTHERN CENTRAL 
LIFE INSURANCE CO., 


§35, 536, 537, 538 and 539 The Spitzer Bldg 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 

Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 
GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 

W. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 








FIRE 


PHENIX 


TORNADO 





INSURANCE COMPANY 


OF BROOKLYN, N. Y. 





Western and Southern Department, 205 La Satte Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 
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HANDLERS OF ALL KINDS OF 


FIRE and MARINE SALVACE. 





PRINCIPAL OFFICE : SOUTHERN DEPARTMENT : 


Nos. 207 and 209 Nos. 714 and 716 
MADISON STREET, WASHINGTON AVE., 
CHICACO. ST. LOUIS. 


LONG DISTANCE TELE. 


1. F. SMALL, Superintendent. 
BELL TELEPHONE, 3081. 








PHONE, MAIN 275. 














THE 


Mutual Life Insurance Company 


OF ILLINOIS. 


GEORGE W. RIGGS, President. - 


Incorporated Under Perpetual Charter. 


EXCLUSIVELY OLD LINE. 


UNITED STATES GOVERNMENT BONDS with a par value of 
$100,000.00 deposited with the STATE OF ILLINOIS for 
the Protection of Policyholders. 


Assets, $300,000. 


Liabilities, None. 


RELIABLE MEN OF LARGE ACQUAINTANCE with or withont experience 
desired as district agents under contracts providing incomes for EXTENDED 


PERIODS. Aadress 
W. PERCY CRENSHAW, - 


3d Vice-President and Supt. of Agencies. 


EXECUTIVE OFFICE : 135 ADAMS ST., CHICAGO. 
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With which is combined 
BLACK AND WHITE—Established :890 


Pul ished Every Thursday by THE WESTERN 
NDERWRITER COMPANY, Chicago ( 164 
ca Sale Street), and Cincinnati (4Etna Build- 
az) E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 








Entered at Chicago Postoffice as mail matter of 
the second class. 








PRESIDENT THOMA® H. GEER. 

Ohio comes to the front again and secures 
the presidency of the National Association of 
Loca! Fire Insurance Agents. Thomas H. 
Geer, the well-known local agent of Cleveland, 
who has been vice-president of the association 
for some time, was elected to this position at 
the annual convention last week in Louisville. 
Mr. Geer is in touch with the association 
movement, has been interested in its develop- 
ment and is one of the prominent leaders in 
the effort to band local agents together. He 
is a man of fine presence, of ability and good 
judgment. He will bring more than usual 
strength to the business and Ohio rejoices that 
the Nationai leader resides within her bounds. 


THREATENED WESTERN RATE- WAR. 
Competition in the wester: field and dis- 
loyalty of members of the Union, greedy for 
a large volume of premiums at the expense 
of their obligations, may produce a rate-war. 
This is the feeling entertained by not one, but 
many of the western managers who are study- 
ing the effect of the outspoken attitude of the 
Home of New York, regarding advisory rates 
in Missouri, Iowa and Nebraska. The Home 
must not be misunderstood to be causing the 
rate-war, if it develops, as President Wash- 
burn’s position is one that any self-respecting 
man would assume, after finding that his as- 
sociates were disloyal and weie not observing 
their obligations. But Mr. Washburn, who is 
honest to his confreres, refuses longer to be 
bound “morally or equitably” by any sched- 
ule of rates, having determined beyond 
question that he is in direct cuxmpetition with 
the members of his own guild. The Home’s 
attitude must be admired, even while the nec- 
essity for it is deplored. Not a few other 
union members, confronted with a constant 
loss of business through cancellations for rate, 
have felt in the mood to take a similar stand, 
but were deterred by a fear that has no place 
in the make-up of the Home’s management. 
The Chicago managerial contingent has a bad 
case of “blue-devils,” and the feeling is grow- 
ing that possibly a rate-war is confronting the 
West. The Continental, which has always 
been a firm champion for rates, no matter 
what its attitude on other questions, is pre- 
pared for a rate-war. Vice-President Evans is 
credited with being a far-seeing man. He says 
of the present situation: “I rather expect a 
rate-war over the entire West, including the 
Pacific Coast, for the reason that bad faith 
is rampant and the only thing that will bring 
about proper conditions again, probably, is 
such a fight as we had here in New York a 
few years since. The Continental is not seek- 
ing trouble, but it is expected here in this 
office, and we are fully prepared in case it 
comes to be in the thick of the fight.” 
Without a doubt there are many loyal mem- 
bers of the Union who are refusing to write 
any risk in any State at less than the advisory 
tariff, and the 25 per cent increase, but these 
companies are steadily losing their business. 





They are not, like some union companies 
well-known to the fraternity, making extraor- 
dinary ‘increases of 25 or 30 per cent in pre- 
miums of their western department. It does 
seem that those who are doing the largest 
business and making the heaviest increases are 
crying lustily over the loss of each $10 pre- 
mium at some crossroad point. Heretofore 
it might have been laid to competition from 
non-union companies, but separation, even in 
its present state, has demonstrated that union 
companies are competing with union compa- 
nies, not in commissions, but in the rate, which 
has for many years been considered the foun- 
dation stone of the sacred edifice of the 
Union. 


LOCAL AGENTS AND PREFERRED RATES. 


Whether or not the companies are prepared 
for action, the local agents in National con- 
vention at Louisville last week spoke in no 
equivocal or ambiguous terms as to their at- 
titude toward preferred classes of business 
The resolution passed is as follows: 

We recognize in preferred business the di- 
rect cause of multiple agencies, excessive com- 
missions, rebating, rate-cutting and abnormal 
expense ratios, and we commend the efforts 
of companies and rate-making organizations in 
obtaining the most perfect and reliable infor- 
mation and statistics as to all classes of risks, 
to the end that rates upon each and every class 
may be so adjusted as to produce only a rea- 
sonable underwriting profit, and so that no 
class shall produce an underwriting loss to 
companies. . 

This is the expression of the solid, substan- 
tial men in the business. It voices the under- 
current of sentiment that can plainly be noted 
in the field. The paper of A. W. Neale of 
Cleveland, one of the most prominent local 
agents of the country, on the preferred business 
issue, also indicated the drift of thought. 

Are the companies putting their ears to 
the ground? If unprofitable classes are now 
on a profitable basis, is it a justifiable course 
to pay as high as 35 and 40 per cent commis- 
sions for preferred classes in large cities? 
Does it not show that there is need of adjust 
ment here? Is there not much truth in the 
contentions of the local agents? 


WORK OF LOCAL AGENCY ASSOCIATION 


The work of the National Association of Lo- 
cal Agents at Louisville last week was not so 
full of intensity as characterized former con- 
ventions, nor was there opportunity for spec- 
tacular display. All who attended were im- 
pressed with the profound earnestness underly- 
lying the proceedings. It was not a body of men 
who desired to achieve radical ends, but was an 
association that was investigating what course 
would be wisest to take to inaugurate needed 
reforms. The members were seeking to know 
what reforms seem essential to the business 
and the proper method to inaugurate them. 
The convention was composed of men who 
were willing to volunteer their services in case 
et need. The National association is now 
more of a latent force, full of possibilities and 
power. It stands ready to respond to the ca!l 
of duty. There were plain words spcken at 
| wuisville, which the companies should heed. 
There was no attempt to antagonize the com- 
panies, or force any measures upon them. 
The needs of the business were pointed out 
and means were suggested to better existing 
conditions. Radicalism was stayed by firm 
hands. The association is really accumulating 
force by increasing the genuine associatio; 
spirit. The local agents are beginning to ‘iave 
a wider vision and are acting with good judg- 
ment. They have made but few mistakes and 
as age brings experience and maturer jucg- 
nent, the association will grow in prestige 
and influence accordingly. 

We believe thoroughly in the association 








movement. We see in it the bulwark of safety 
The underwriting agents of the country, who 
are typical of the best there is in the business, 
should become actively interested in their state 
associations and in the National association 


PRUDENTIAL: FEDERAL TRUST CO. DEAL. 

The deal .whereby the Prudential and Fed- 
eral Trust Company of Newark interlace their 
interests so that each mutually controls the 
other, is looked upon as significant in the life 
insurance world. The transaction is not a 
stuck-jobbing scheme, but it is purely a move 
whereby the large interests of the Prudential 
are to be conserved as a trust fund. These 
interests probably represent the holdings of 
President Dryden, Vice-President Ward and 
mayhap a few other large stockholders. The 
stock is thus concentrated and being in the 
hands of a trust company it is not likely that 
it will be transferred to interests that might 
be unfriendly. The Prudential is a big com 
pany, has made good money, has looked after 
its policyholders’ welfare, and this move is a 
wise one, in that it prevents the majority of 
the stock getting into the control of anyone 
who might manipulate the company to selfish 
ends, rather than to the larger interests of the 
stockholders and policyholders 





STATEMENT PUBLICATION IN OHIO, 

J. O. Dye, state agent of the German-Ameri 
can in Ohio, has written to all classes of in- 
surance companies operating in the State, re 
questing that they file with him copies of their 
certificates of compliance, so that they may be 
published in the leading newspapers in each 
county. As is known, the state law requires in- 
surance companies to publish these certificates, 
together with an abstract of their annual state 
ment, in at least one paper in each county. 
Heretofore this publication has been farmed 
out through advertising agencies. It is now 
the plan to throw this publication to influen- 
tial papers and thus secure their co-operation 
The rate for such publication is $1.50 in all 
counties, except those where Cincinnati, To- 
ledo, Columbus and Cleveland are located. The 
average cost in these counties is somewhat 
over $3. Last year fifty fire companies took 
this plan of publishing their statements, and 
this year, as stated, an effort will be made on 
all the fire, life, casualty and miscellaneous 
companies to follow the same course. 





4ETNA'S CINCINNATI BUILDING FOR SALE. 

Last week one of the Cincinnati local papers 
published a statement that the A&tna building, 
No. 413 Vine street, Cincinnati, had been sold 
for $100,000. General Agent Keeler says that 
this is not true. The property is in the hands 
of a real estate man to be sold if possible, as 
the Etna is not in the real estate business, and 
its investments in buildings have not been very 
satisfactory. When asked if the sale of the 
building would mean that the western depart- 
ment headquarters would go to Chicago, Mr. 
Keeler said they would not. One inducement 
the company was able to offer a purchaser 
was that it would continue as a tenant of two 
floors in the building. 





ALLISON BUYS A DAILY PAPER. 

Associated Press dispatches on Sunday 
contained the information that Young E. Alli 
son, editor of the Insurance Field, had become 
a party of four or five gentlemen in purchas- 
ing the Louisville Daily Commercial, a morn- 
ing paper, together with the evening edition of 
same. Reports from Louisville indicate that 
Mr. Allison will have considerable to do with 
the new enterprise. 





Shipman & Wayne, the well-known brokers 
in Chicago, have been appointed Cook county 
managers of the Milwaukee Fire, and will also 
have an independent line of the Milwaukee 
Mechanics. This is a wideawake firm. 
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HOME WILL NOT ENCOURAGE RATE-WAR. 


PRESIDENT WASHBURN’S LETTER TO THE UNION WAS AIMED AT BAD FAITH. 


Attitude Due to Competition—-Causes that Led up to the Present Condition Date Back to Promulgation of the 
Flat Increase—Two Factions in the Union Are Pitted Against Each Other on the Question of Small Town 
Business—Present Situation Is Serious but not Considered Alarming—Sentiment Among Local Agents as 
to Preferred C’'asses Breeding tad Practices—Statement from Ex-President Markham of the National 


Association of Local Agents on Existing Conditions. 


President John H. Washburn of the Home 
Insurance New York says that 
he does not intend to encourage a rate-war in 
and that if one is inaugu- 
company not take a_ leader- 
This announcement follows his let- 


Company of 
the western field, 
rated, his will 
ship in it. 
ter to the governing committee of the Union, 
declaring that his would not be 
bound by schedule rates in Missouri, Iowa 


and Kansas. 


Reason for the Home's Action. 


company 


While many union managers do not think 
the present situation calls for alarm, yet there 
are phases of it that certainly present serious 
President Washburn claims that he 
has undisputable evidence that many of his 
union associates have not been requiring the 
25 per cent advance in anti-compact States, 
in some cases have not been observing 
the advisory tariff. He finds himself, therefore, 
in competition with members of his own or- 
ganization and will no longer stand it. 

It has been generally recognized for several 
weeks that some union companies were not 
strict in requiring the flat advance in rates. 
These managers have been bitterly opposed to 
it since its inception, and have fought it tooth 
and nail at every opportunity. 


aspects. 


Home Offices Likely to Hold Firm. 


that the 
cent ad- 


Those who are optimistic believe 
home offices that forced the 25 per 
vance and used every opportunity to get rates 
on a profitable basis will not allow chaos to 
run rampant in the West. The imminent dan- 
ger rests in the fact that other companies may 
follow the Home’s example in the three States 
named, and thus gradually cause demoraliza- 
tion to set in. If this state of affairs is the 
result it is likely to spread to other States. 
If rates are thrown off in anti-compact 
States, companies may expect a horde of anti- 
compact bills during the coming winter in 
States that do not now have such laws. 


Bringing Issue to a Focus. 


Many are of the opinion that the Home is 
merely bringing the issue to a focus and does 
not intend to cause trouble. The general drift 
of opinion now is that companies will protect 
their own business, if necessary, and will not 
go out after new business at reduced rates. 
President Washburn has always taken ad- 
vanced ground as to anti-compact States, 
claiming that the laws of the States were supe- 
rior to the laws of the Union. While his com- 
pany has been accused from time to time of 
violating rules and rates, yet during the 25 per 
cent advance it has been one of the companies 
that has held very closely to the line 

Small-Town Business Lost. 

Companies doing business in small towns 
that have been exacting in requiring the ad- 
vance claim to have lost many dollars in busi- 
ness, and it has been the custom to charge it 
to the non-union companies. While some non- 
unoin companies, it is true, have been makin 
while the sun shines, yet probably much 
of this business has gone to union companies 
that have been just as lax in not requiring the 
flat increase. 


hay 


Feeling Is Much Intensified. 

Present conditions are considerably inten- 
sified on account of the present governing 
committee of the Union running almost counter 
to that of the previous administration. The 
members of the governing committee are al- 











most unanimously in favor of rescinding the 
25 per cent flat advance. The committee is 
undoing practically what the former commit- 
tee accomplished. Chairman Rothermel, origi- 
nally in favor of the flat advance, now says it 
was a mistake. When President Washburn’s 
letter reached the governing committee it is 
charged by members of the old committee that 
the present members did not use their influence 
to have the letter recalled or modified, but 
hastened it out to be used as an excuse for 
modifying the 25 per cent advance or blocking 
the movement in some way. The old mem- 
bers charge that the present members over- 
looked the fact that Mr. Washburn went 
farther than announcing he would not observe 
the flat increase, but included advisory rates 
as well in his pronunciamento. After the 
letter had been made public to the Union the 
old members claim that the new committee 
then came to the realization of the fact that 
President Washburn had gone a long way. 
Interesting Letier Is Received. 


President Washburn sent his original letter 
about two weeks ago, calling the Union’s at- 
tention to the fact that union companies were 
disregarding the flat increase in rates in Iowa, 
Missouri and Nebraska and, therefore, he felt 
under no further obligation to observe them. 
The governing committee then wired Mr. 
Washburn, asking if his letter contemplated a 
withdrawal of the Home’s pledges at recent 
union meetings. President Washburn replied 
to this telegram, stating that his original let- 
ter needed no further comment, observing 
that he had evidence that some union compa- 
nies under the same obligations as the Home 
had given instructions to local agents to pro- 
tect their business against non-union competi- 
tion and also by giving authority to them to 
corral the preferred business of these 
union companies by not requiring the 25 
cent advance. He stated that so long as this 
practice was not general, and only occasional 
incidents of the character arose, he was not 
constrained to take any action. He said that 
his evidence that these companies had given 
such instructions was not due to report or 
rumor, but was absolutely true and, therefore, 
the Home would not countenance such pro- 
ceedings, and that he would not meet union 
competition under cover. 

Attitude of the Governing Committee. 


non- 
per 


The governing committee, in sending out 
President Washburn’s letter, called attention 
to the fact that much of the ground taken 
was true and to be greatly regretted. 

Much of the dissatisfaction now existing in 
the Union is perhaps due to the extreme bitter- 
ness resulting from the flat increase legislation 
early in the year, and the heoric efforts of 
some of the members of the old governing 
committee to force it through. In this contest 
a manager was ofttimes pitted against his 
company. 

Unprotected Towns the Battleground. 

Since the flat advance went into effect man- 
agers who were opposed to it, and who have 
been dogged almost to distraction by special 
agents and local agents, who are protesting 
against it, have used every means to bring to 
the attention of companies the conditions ex- 
isting. The great battleground has been in 
the unprotected towns. Some companies do a 
large business in these towns, both through 
recording agents and sub-agency departments. 
They claim to be seeing risk after risk go off 
their books when the 25. per cent advance is 





required. The inconsistency of discriminating 
in favor of unprotected towns and the em! 
rassment resulting from any attempt at dr 
ing the line have been pointed out, but the 
small-town companies have been in n 
rebellion to a greater or lesser extent, d 
have chafed under the harness. Appeals for 
relief have been coming in thick and fast, and 
when the small-town schedules were framed by 
the old committee and rates were boosted up 
to a high point many managers went out for 
blood. 
Attitude of the Local Agents. 





In this contest in the West the attitude of 
the National Association of Local face. at 
Louisville last week, in denouncing preferred 
business and giving it as the cause of almost 
all the evils in the business, should be taken 
into consideration. It is hardly likely that 
companies are willingly going to cut rates on 
unprofitable classes, but the agents see tliat 


there is a class very profitable, for which com- 
panies are fighting. 

Many companies take the same view and 
believe that the preferred rates are the secret 
of all demoralization. Following the action 
of the Louisville meeting, National Secretary 
Frank F. Holmes introduced a resolution in 
the Chicago Underwriters Association at a 
special mecting for a reduction of 20 per cent 
in preferred rates, but the resolution met with 
overwhelming defeat. This the iace 
of a critical situation for the association and 
with several companies on the verge of guing 
into the open market for preferred risks. 


was in 


George D. Markham on the Situation. 

In response to telegraphic advices from THE 
WESTERN UNDERWRITER, requesting 
on the situation, ex-President 
Markham of the National 
says: 

“With losses considerably lighter and pri 
miums at the highest point reached in recent 
years, 1 fear a return of the eagerness tor 
business on the part of the companies that 
has heretofore manifested itself in disloyalty 
to rating associations and the wholesale ap 
pointment of unfit agents in the smaller pla 


his views 
George D. 


Agency Association 





and a greater number of agents per comp 
in the larger places. 1 fear that the natural 


consequence of such a state of affairs will be 
dissensions among the companies and a grow 
ing demoralization in the business. At such 
times the best agents suffer most, and | lx 
lieve they will draw together in the state as- 
sociations for relief. Ultimately, 1 believe 
the agents will be relied on to a considerable 
extent for the restoration of order. 1 believe 
this process will be accomplished by a con- 


centration of agency responsibility into the 
best hands in the smaller places, and by the 
return to the single agency system every 
where; and that in the process the agents 


will be granted a large share in the rating 
machinery, because their help will be needed 
to defend the concerted rates from attack in 
all the States, even those that have heretofore 
escaped anti-compact legislation.” 

Official Views the Situation. 

A prominent company official, in a letter to 
this paper on the situation, states that there 
will be no brighter outlook in the fire insurance 
business in the West until preferred business 
is eliminated. He calls attention to the letter 
of President Washburn of the Home in with- 
drawing all pledges as to future practices in 
lowa, Nebraska and Missouri, 
leges, that his associates are cutting rates. 
official continues as follows: 

“This somebody who is cutting rates has 
probably cut them on preferred business or 
else he has enough preferred business at full 
rates to warrant him in trailing on the stocks 
and special hazards. One thing is certain, he 
will not cut the unprofitable classes long, unless 
he has a lot of preferred risks to pay for his 
recklessness. The National Association of Lo- 
cal Agents has spoken in no uncertain tones 
on the issue. The time is ripe for the agita- 
tion, and it must be pushed, if the business in 
western anti-compact States is to be saved 
the companies and the agency plants in the 
territory preserved for the local agents. The 
trouble is purely and solely the result of sched- 
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because, he al- 


Chis 
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ules that make too high rates, the 25 per cent 
ivance, and last, and by far most important, 
preferred classes. If rates are thrown open in 
iese States, there is nothing that can prevent 
e passage of anti-compact laws this winter 
States which do not now have them, and 
will forever prevent the repeal of these statutes 
now on the books. It will establish beyond 
doubt that an anti-compact law reduces the 
rate, which its advocates have always main- 
tained, and which we have as strenuously denied 
It will ruin a lot of agents and convict the 
Union of the charge of selfishness and utter 
disregard for the interests of the local agent. 
Chis was the weapon that was used so effect- 
phe! against the Continental at Topeka. It is 
leadly and will be just as much so in the hands 
of our enemies as it was in ours. The con- 
tention that throwing rates off and placing 
responsibility on the agents to prevent rate 
wars is a justifiable one will not stand. It is 
shifting the responsibility where it does not 
belong. It is cowardly and has proved to be 
fallacious when tried on preferred business in 
lowa. Mr. Washburn, as chairman of a com- 
mittee of fifteen, recommended that all rates 
be thrown off in Iowa and Nebraska at the 
meeting of the Union in September, 1901, and 
the throwing off of preferred rates in Iowa 
was the compromise adopted instead of the 
original report. The proposed action is almost 
criminal, as it destroys agency plants, and is 
intended to destroy state and small companies. 
It is war—bloody war—inexcusable, and will 
have fruit in harsh statutes. These States are 
rated by schedule. Relations are established, 
and they may or may not be true. They can 
be made true by percentage reductions and 
advances, and the reductions are absolutely 
essential to the advances. Reduce the pre- 
ferred and hold the other classes.” 
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ANCHOR’S FUNDS BEING INVESTED. 

The funds of the Anchor Fire deposited in 
the Citizens Bank of Napolean, Ohio, are 
being invested as rapidly as poss#ble in interest 
bearing securities. Some criticism has been 
made because of the large deposit in this 
bank. The money has not been invested be- 
cause it was expected the Anchor would be ad- 
mitted to New York and hence desired to pur- 
chase securities that would be acceptable to 
that department. Investments have been made 
since the recent joint examination. 





SQUIRE’S LLOYDS IS SLUMBERING. 

But little has been heard of Charles B. 
Squire of New York and his Lloyds scheme. 
He seems to have duplicated P. B. Arm- 
strong’s prospectus and then gone into the 
orchard to try to pull the little red apples. 
From all accounts Squire’s proposed Lloyds is 
quiescent. The former Manhattan manager is 
acting as a broker, gathering business at ran- 
dom over the country. 





NEW LLOYDS TO BE LAUNCHED. 


It is learned that at least three managers of 
Chicago Lloyds have underway other institu- 
tions of similar character which will be 
launched before the close of the year. 


CAMPBELL—J. C. Campbell of Columbus, 
VUhio, state agent for Ohio and West Virginia 
of the John Hancock Mutual Life Insurance 
Company, office at Columbus, Ohio, is prepar- 
ing to take a trip around the world. Mr. Camp- 
bell has spent many years in close application 
to business, and, as a result, he has built up a 
fine volume in those two States, besides looking 
after private interests which have rapidly in- 
creased under his guidance. With such a rec- 
ord, he certainly earns a long rest with all the 


attendant pleasures that an extended tour wiu 
bring. 





A. F. Newman of Norwalk, Ohio, was killed 
October 11 by a switch enoine. Mr. Newman 
was seventy-six years old and had been in 
the insurance business over thirtv years. He 
had just taken a partner, A. B. Bowen, into 
his office. The business will be continued un- 
der the firm name of Newman & Bowen. 





Five distinct ._~— of special agents’ com- 


parative records. ample pages of all five forms 
if you desire. 





AS SEEN FROM CHICAGO. 


STATUS OF THE NEW SCHEDULES. 

Underwriters are now watching the course 
of the present governing committee of the 
Union on the subject of schedules. The com- 
mittee, during the last administration, brought 
out several new schedules for special hazards 
and then constructed a mercantile schedule 
that applied only to large cities. Much of this 
schedule work was inherited by the governing 
committee, of which T. W. Eustis was chair- 
man, from the former committee, of which 
J. H. Lenehan was chairman. The Eustis 
committee was instructed to get out sched- 
ules as rapidly as possible, so its main 
work was along this line. The present 
governing committee, however, has been in op- 
position to the small town mercantile sched- 
ules, which have been in process of construc- 
tion for some time. The present members take 
the ground that small-town schedules are too 
complicated, give too many inconsistenctes and 
boost rates too high. Schedule rating in small 
towns under the advanced system is therefore 
practicallly killed for the time being. In Wis- 
consin the old State Board schedule of 1808 
will be used, which gives practically the rates 
that weré procured previous to the application 
of the 25 per cent advance. The unprotected 
towns will be rated by desk tariffs. It is un- 
derstood that a similar process will be followed 
in other States by using simple schedules which 
will give about the same rates as has hereto- 
fore prevailed. It seems to be the main pur- 
pose of the present committee to annul the 25 
per cent increase in rates. The flat advance 
has been called off in Nebraska, and under the 
new ruling will not be required in Wisconsin 
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CHICAGO BOARD AMENDS RULES. 

The Chicago Underwriters Association got 
down to business this week, and after consid- 
erable talk and threatening for the last few 
weeks, adopted modes of reform that have been 
recommended by a special committee. It was 
decided to have class one members deposit $500 
as a guarantee of good faith. Suburban agents 
are required to deposit $50 and brokers $50. 
An independent referee is to decide on charges 
against members for violations. Class one 
members become responsible for the acts of 
their solicitors. An attempt was made to re- 
duce preferred rates on brick dwellings 25 per 
cent. The movement was begun by Frank F. 
Holmes, secretary of the National Association 
of Local Agents, and was in line with the sen- 
timent of the Louisville convention. Mr. 
Holmes thus started the ball rolling, but the 
motion was voted down. Commissions to 
brokers on preferred business was increased to 
25 per cent. They get 10 per cent on other 
classes. Suburban agents are now allowed to 
write on buildings and rents in the downtown 
district. 

aw tf 
SMALL TOWNS AND FLAT ADVANCE. 

A prominent company executive, in speaking 
of the protests of some companies against the 
continued enforcement of the 25 per cent flat 
advance in small towns, takes the ground that 
this protest is hardly becoming. He points 
to the fact that in case of the small town 
companies this business perhaps forms about 
20 per cent of their entire premium receipts. 
They are getting a larger income by far than 
heretofore on the other liability they are carry- 
ing. He thinks that from careful estimates 
at the very most these companies have not 
lost one-fourth of their small-town business. 
He thinks, therefore, that so small a fraction 
of the business being lost should not be given 
such serious consideration when the advance is 
being procured on the great bulk of the busi- 
ness. He takes the ground that the loss in the 
small towns is made up several times over 
by other increases. This executive contends, 





as do many others, absolving-unprotected towns 
from the 25 per cent advance would simply 
penalize fire protection, the assured seeing 
that his rate is more favorable in a town 
where-there is no department or fire appara 
tus of any kind. 

MOVEMENT FOR LARGE CITIES 

It is understood that a quiet move will soon 
be begun from Chicago on part of one of the 
managers to revive the effort to bring about 
reforms in the large cities. Probably not as 
much will be proposed as was contemplated in 
the movement last summer. Underwriters rec 
ognize, however, that business in the large cities 
is becoming entirely too expensive, and some- 
thing should be done. It is understood that 
the present movement will be started in the 
course of a few days. Since the former at 
tempt to gain co-operation failed, some com 
panies have felt that renewal work should be 
begun to keep the ball rolling 

++ ++ 
HAS REACHED ITS MAJORITY. 

The western department of the Glens Falls 
was established twenty-one years ago in No 
vember. The headquarters of the western 
branch has been located continuously in the 
same building in Chicago during all this time, 
where Manager Whitlock has held sway in 
his genuine, heartfelt style. He has established 
a sort of family relationship with his agents 
and the company has enjoyed much prosperity. 
The “Old and Tried” is one of the permanen- 
cies in the fire insurance structure. 

+ + 
FLAT ADVANCE IN SMALL TOWNS. 

Union companies which have an extensive 
small town business are now firmly convinced 
that the 25 per cent advance has been a fail- 
ure, so far as this class of business is con- 
cerned. Some non-union companies are not 
requiring the flat advance in the unprotected 
towns, and hence are corralling the choice 
business in these villages. It has been appa- 
rent for some weeks that this business was 
being transferred to other companies, because 
the increase was required. Western managers 
are convinced that some of their best connec 
tions in small towns are thus being forced 
from them, and they are the losers thereby. 
It is true that the income of the companies is 
keeping up because of the better rates and also 
because more business is being written in the 
large cities. Some companies not requiring 
the advance are certainly reaping a harvest in 
the villages. It is found that companies that 
championed the 25 per cent advance for all 
classes of business in the beginning, are ac- 
knowledging the fact that their small town 
holdings are being reduced. 

7_ Saal 

REPORTS ON CINCINNATI! SPECIAL HAZARDS 

The Cincinnati Inspection and Rating Bu 
reau is now sending to all the companies rep- 
resented in the city, inspection reports on all 
special hazards in the city as fast as the in 
spections are made. It was the intention to do 
this from the organization of the Bureau last 
January, but applying new schedules has kept 
the entire force so busy that it could not be 
done till now. The assured is notified of all 
defects, and the matter followed up until they 
are corrected. The companies are then noti- 
fied. The bureau is also ready to furnish any 
of the companies a special report on any par- 
ticular risk upon request. That the companies 
appreciate the bureau’s work is evident by 
about 50 letters from them which Manager 
Ed. C. Harding received after the first lot of 
reports were sent out. 





A complaint has been filed with the superin- 
tendent of insurance of Ohio that a certain 
agency of Columbus was employing an un- 
licensed solicitor, Rev. Nicholas C. Helfrich. 
It is also claimed that another is also em- 
ployed, Owen Franks, a street car conductor. 
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COMMENTS ON NATIONAL MEETING. 
Local Fire Agents’ Convention at Louisville. 














Cleveland, Ohio, October 28—(To the 
Editor of THE WESTERN UNDERWRITER ).— 
The interest in the agents’ association 
movement is certainly increasing among 
the real agents in all parts of the country. 
thus assuring permanency. The active 
issues of the coming year seem to be, the 
further reduction of the multiple agency 
evil, the application of schedule rates to 
all classes of risks, and the adjustment 
of rates on the preferred classes to a basis 
of reasonable profit only, the prevention 
of hostile legislation, the repeal of bad 
laws and the enactment of good ones, 
and the fewer even of these the better; 
and, above all other issues, members of 
the association should be found co-operat- 
ing to prevent the threatening demoraliza- 
tion in mid-western business. 

Very truly yours, 
Tuomas H. GEER, 
President. 











the seventh annual 
National 
Insurance Agents, 
Del- 


20 per cent of the 


SUMMARY of 


convention of the Associa- 


tion of Local Fire 
from a business standpoint, would read: 
egates representing perhaps 
agents and 8o per cent of the premiums of their 
respective States, met, entered into earnest 
discussion, declared themselves strongly in op- 
position to “preferred classes” of business, and 
in favor of single agencies; social 
standpoint, about 300 fire insurance 
met at Louisville and had the best time they 
ever had. 
The Louisville convention was not large in 
numbers. It did not compare with those of 
Milwaukee and Put-in-Bay in this regard, but 
in the opinion of veteran members it was the 


Irom a 


agents 


most profitable convention the association has 
ever held. The big ones were mass-meetings. 
This one was a meeting of prominent agents, 
representing large interests, who came together 
for serious business and accomplished what 
they came. for. 


The weather was ideal. The skies were 
bright and the air was warm. The local asso- 
ciation had made excellent preparations. The 
only trouble lay in the fact that the hall was 
entirely too large for so small a body of dele- 
gates, and the voices of the speakers were lost 
in its empty corners. Had the expected num- 
ber come, it would have been but little 
spacious. 

The opening exercises were most enjoyable 
The address of welcome by General Castleman 
was cordial and graceful. The General is one 
of the most distinguished looking men in the 
country, and whatever he says or does is grace- 
ful. General Smith’s happy. 
Some of the boys said he was Mr. Smith 
he left Birmingham, Captain Smith 
when he reached Louisville, and General 
Smith when he was introduced. “My Old 
Kentucy Home” is sweet anywhere. In Louis- 
ville, its singing would cause the smile to fade 
from the lips of a roisterer. It is almost as 
impressive as the “Te Deum.” 


too 


response was 


when 


President Markham was at his best. How 
could he be otherwise? He was accompanied 
by his bride, and “Lydia” Pinkham of Maine 
afterward said on the floor of the convention 
that he had improved 33 per cent through Mrs. 
Markham’s influence His predominating 
characteristic, as regards the work of the Na- 


tional association, is optimism and _ perfect 
faith in the ultimate triumph of the principles 
for which it stands. His address was h 


ype- 
1 


ful. While not all had been accomplished that 
had been undertaken, a strong sentiment in 








favor of sole agencies was found among both 
companies and agents. Progress had been 
made along legislative lines. The rebating evil 
must be taken up and remedied. 

It was expected that the central theme of 
the convention would be the subject of multiple 
agencies. It came in for a fair share of at- 
tention, but was not the predominant note in 
the deliberations. Almost at the start, Chair- 
man Jackson of the grievence committee gave 
the delegates something to think about when 
he told them that the companies that were 
models in some places and disturbers in others 
are generally those that make a drive for 
preferred business, that schedule rating is put- 
ting mercantile and manufacturing risks on an 
equitable basis, and that the preferred classes 
are at the bottom of many of the most serious 
troubles in the business. Had the matter 
stopped there, it is hard to say what would 
have been the central thought in the conven- 
tion’s deliberations. But it did not. A few 
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hours later, A. W. Neale read his paper on 
“The Expense Question and Sole Agents.” He 
took up the same subject and went into it at 
greater length, perhaps a little great. 
That drove the idea home. Some of the dele- 
gates did not fully concur in Mr. Neall’s views. 
his ideas were correct, but 
would not be put into practice. Others went to 
Louisville opposed to those ideas, and went 
away converted. 


too 


Some believed 


It is no exaggeration to say 
that Mr. Neall’s paper took the strongest hold 
on the delegates of any read. There were 
others that excellent. Mr. Tackau of 
Louisville presented some practical suggestions 
for stopping rebating. Mr. Case of Chicago 
made a great many hits. Mr. Hanford of 
Seattle gave some very interesting and valu- 
able information on rate-making in Washing- 
ton, and Mr. North’s paper was good. Still 
the multiple agency evil had been the chief 
subject up for the past year, and the men from 
Ohio appeared to have dug underneath it, to 
have reached rock bottom in their endeavors 
to find the causes of the evils that exist in the 
business at the present time 


were 


By many Mr. Rhode’s paper on “What 


| Does the Agent Expect of the Company?” was 





i 


considered the most carefully prepared ad 
dress delivered before the convention. It 
struck the popular chord. Mr. Case, time after 
time, struck the companies on the solar plexus, 
so to speak. While there was nothing bitter 
in the address or its delivery, the fearless ex 
posure of the inconsistencies, vacillation and 
unfairness that are seen in the management of 
some compaines was more effective than in 
vective would have been. Mr. Case contended 
for the dignity that once attached to the busi- 
ness of fire underwriting, when agents were 
prominent men of affairs in their respective 
communities, when they represented important 
interests and their judgment and experience 
were given some consideration. He is a pretty 
good story-teller, too, and his occasional diver- 
sions from his manuscript were no less enjoy 
able than the paper itself. 

Some men become known by the names of 
the literary characters they have created. On 
Tuesday evening John Marshall, on finishing 
his paper told an Irish story. As he concluded, 
calls for “Casey” came from every part of the 
hall, and all eyes were turned toward a seat 
in the rear, where Thomas E. Gallagher sat 
The general agent of the 7tna did not want 
to make a speech, but he was literally shoved 
to the platform by Woodworth and Jackson. 
His remarks were excellent. He told the 
agents in what shape the business was last 
January and February and how imperative it 
was that the companies receive a larger in- 
come. He told them that the records of the 
Etna showed that average rates had gone 
down from $1.37 in 1896 to $1.18 in 1901, and 
that sixty millionaire companies in a consid 
erable term of years had made but 82-100 of 
I per cent annual profit on their underwriting. 
Conditions have improved in the past three or 
four months, “and,” said he, “we find some 
companies willing to overlook things they 
would not overlook six months ago.” 


This year most of the responses to the roll 
call of States were general in their treatment 
of state conditions and not confined to the 
town from which the responding delegates 
came, as has been too much the custom at 
some previous conventions. The great trouble 
with them was that in the number of instances 
a man had been given only a few minutes or a 
few hours in which to prepare his report, 
when he should have had days or weeks. 

This feature of the programme “discovered” 
a few men this year who are going to become 
prominent convention men in the future, but 
who might have kept their lights“under a 
bushel had they not been forced to come out 
and let the delegates hear them talk. One of 
these was Alcorn Ferguson of Newport, Ark. 
He is a new man in the association, a ready 
speaker and has a strong voice. He brought 
down the house when he closed with a refer- 
ence to Arkansas, “whose hills are so high 
that we can shake hands with our Democratic 
friends in heaven, and whose swamps are so 
low that we can pass down water to our Re- 
publican friends in hell.” Another man out of 
the ordinary is E. W. Beardsley of Hartford, 
Conn. He speaks about two hundred words a 
minute, and everybody can hear each one of 


them. He made his report in less time than 
it took some delegates to make their apologies. 
The most humorous response to the roll 


call was made by W. A. Eldredge of Detroit, 
who glories in the reputation of being the 
“biggest liar in Michigan.” According to his 
story he has practically built up the Michigan 
state association, and, despite his admitted 
reputation. the convention so far believed him 
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as to make him chairman of the committee on 
rganization in place of Mr. Pinkham, 
» has served so well in that capacity as to 


state oO 
whe 
earn the respite from labor which he desires. 
Mr. Eldredge reported that the Michigan asso- 
ciation has about 160 members. His last hit 
at the expense of Fred. Guenther. He 
said the Detroit. agents figured out the pre- 
miums of the city as $970,000.. When the re 
sult was announced Guenther exclaimed: ‘My 
God, is it true that I write eight-tenths of 
all the business in Detroit?” 


was 


Richard E. Breed, Sr., of Marion, responded 
for Indiana. He said that the 
ciation was in a very flourishing condition, the 
last meeting being the largest he had ever at- 
tended. He had told that there were 
about 5,000 agents in the State, and the asso- 
ciation had on its rolls but 300 of these, but 
they represented about 90 per cent of the pre- 
miums. It was afterward explained that the 
large number of agents given included life and 
casualty agents. Having been called upon to 
respond only a few minutes before, Mr. Breed 
was unable to say much about general insur- 
ance conditions in the State. The agents in 
his own city are troubled, not by rebating as 
much as by brokering. Being a town of special 
hazards, much of the business goes East. 

Illinois was represented by Charles P. Whit- 
ney of Chicago. Troubles that State are 
mostly local. The legislature has caused the 
business more or less uneasiness and annoy- 
ance. The most general difficulty has been the 
embarrassment caused by the advance in rates 
and the cutting down of lines. 


Indiana asso- 


been 


in 


A. FP. 


Ohio 


of the 
com- 


Ross, secretary and manager 
to 
He had copies of his 
In the 
is often impossible 
to hear speakers distinctly and frequently valu- 
If others 
would adopt Mr. Ross’ plan, it would enable 


association, is especially be 
mended for one thing. 
report for the press representatives. 


noise of a convention hall it 
able ideas they express are lost. 


the papers to give much more satisfactory re- 
ports. Fifty counties in the State now have 
organizations, nine operating under the stamp- 
ing system. Others are considering inaugurat- 
ing it as being the most perfect plan that can 
be adopted. A number of counties now have 
associations that have been in successful opera- 
tion from to three where it 
formerly said they could not be kept up 
thirty days. The conditions in the State 
been improved, some chronic disturbers 


one years, was 
over 
have 
have 
been caused to go into other lines of business. 
More equitable legislation is being secured, and 
the interests of the companies, as well as of 
the agents, have been considered. 

J. N. Manson of Wausau, who responded 
for Wisconsin, is one of the level-headed men 
who held things in the 
there was a tendency to do 
things on the spur of the moment. In opening 
his remarks, he said, “We have met the Ken- 
tucky belle and we are hers. We have met 
the barbecue and burgoo and they are ours.” 


steady convention 


when unwise 





Wisconsin is the ideal State insurancewise. 
The agents have the rate-making power 
with the consent of the companies. They 


have a valued policy law and a law against 
the use of the limitation clause. Mr. Man- 
son’s remarks were well received. 

Most of the States reported favorable condi- 
tions, increasing influence of the state associ- 
ations, advance in legislation and the 
partial extermination of some evils. 


some 


Wednesday night the committee on resolu- 
tions held a warm session. The various sub- 
jects before it were threshed out and the reso- 
lutions finally formulated. When they came 
before the convention, they were adopted 
singly, and then as a whole. In all the votes 
but one dissenting voice was heard, and that 
was the voice of a local agent, who 
special agent of a “preferred class” 








is also 
company. 











He voted against the resolution bearing on 
that subject, but not against the resolutions 
as a whole. 

As adopted the resolutions are as follows 


Our profession is to be congratulated because 
of a marked improvement in underwriting con 
ditions evidenced by the reports made by the 
several representatives upon the “Call of States,” 
and our association is to be congratulated be 
cause of the unmistakable evidence that its power 
and intiuence, and the work of the several state 


organizations co-operating with it have contributed 


their full share toward the accomplishment of this 
much needed result 
‘That we reaflirm the platform and previous 


declarations of the association and again emphasize 
our purpose that all the actions of the 
tion shall be deliberate and conservative 

We hereby commend and confirm the 


associa 


election 


of our officers and committees during the year 
as reported at this meeting; we thank them for 
their efficient and _ self-sacrificing services and 
pledge to their successors our hearty support and 


co-operation. 
We 


recommend the adoption of the following 
resolutions : 

Resolved, That the active and effective work 
in progress and in contemplation in the various 
States for the purpose of increasing the 
membership and influence of the association is 
most gratifying; and as the differing coh 
ditions require different methods which are best 


understood and applied by the state organizations, 
we offer no formal suggestions on this subject, but 


pledge the hearty co-operation and assistance of 
the National officers whenever desired 

Resolved, That as far as practicable the Na 
tional president attend state conventions, or send 
an official representative of the association when 
requested to do so by state officers. 

Resolved, That we note with unqualified satis 


faction the large increase in membership of the 
iation and its growing and far-reaching in- 





in all sections of the country. 

Resolved, That the adherence of state associa 
tions to the platform and principles of the Na 
tional body and their regard for the counsel of 
the National officers, is the strongest evidence 


of the faith of the local agents 
try in the National Association of Local Fire In 
surance Agents, and of their firm and abiding de 
termination to support, develop and strengthen 


of the entire coun- 





that organization with unfaltering loyalty. 

Resolved, That this association approves the 
action of the officers during the lasc year in their 
efforts to secure a return to single agencies, and 
directs the incoming officers to push forward the 
reform by such means and in such manner as 
they may deem wise and practicable. 

Resolved, That we recognize in preferred busl- 
ness the direct cause of multiple agencies, ex 
cessive commissions, rebating, rate cutting and 
abnormal expense ratios, and we commend the 


efforts of companies and rate-making organizations 
in obtaining the most perfect and reliable in- 
formation and statistics to all classes ot risks, 
to the end that rates upon each and every class 
may be so adjusted as to produce only a reason 
able underwriting profit, and so that no class shall 
produce an underwriting loss to companies 
Resolved, That the National 
Local Fire Insurance Agents, reiterates its 
laration in favor of schedule rating for all classes 
of hazards, and pledges its co-operation and assist 
ance in the equalization of rates in each locality, 


as 


of 
dec 


ssociation 





cn a simple, comprehensive and practical plan, 
safe to the companies and just to the insured. 
The same to be based upon reliable classification 
of underwriting experience. 


Resolved, That we deem it for the in 
terests of all concerned that rate-making powers 
invite the co-operation of agents to the end that 


best 


local conditions be considered in the making of 
rate schedules and that agents may have knowl.- 
edge of and be able to justify and defend the 


rates made. 
Whereas, About three years ago the most active 
promotor of this association and its first secretary, 


our indefatigable associate. Mr. Robert. S. Bran 
nen of Denver, inaugurated a campaign to ex- 
clude from the mails the advertising matter ot 


fraudulent and unauthorized insurance companies, 
and 
Whereas, The recent National 


meeting of state 
insurance commissioners memoralized Congress to 
pass a law that would effect this most laudible 
purpose, therefore 
Resolved, That we recommend our members to 
urge upon their representatives in Congress, the 
need of such a law to protect property owners 
against fake and unauthorized companies, whose 


motto scems to be, “To insure no property in the 
State in which they profess to live. and live in no 
State in which they insure,” and whose capital 
seems to be figurative and surplus imaginary. 

Resolved, That our officers advise the National 
Association of Insurance Commissioners of our 
willingness to co-operate with them in this much 
needed reform in any and all practical ways said 
association may suggest. 

Resolved, That we hereby express to the tnsur- 
ance and daily press of the country our most 
sincere and heartfelt thanks for their full and 
complete reports of our meetings and conventions 
and for their uniformly fair criticisms of our 
methods and actions. 

Resolved, That appreciating all that is typical 


and characteristic of southern hospitality, we 
hereby record our grateful acknowledgement of 
the courtesies received by us from the generous 
hands and warm hearts of the citizens of Louis- 
ville, and especially from the members of our 
profession in this beautiful city. We voice the 
sentiment of everyone in attendance in paying 


tribute to the unaffected cordiality which has made 
our stay in Louisville most enjoyable and profit- 
able. 

The unique and delightful programme offered for 
our entertainment and the personal interest shown 
by every local agent of Louisville, will be always 
with us as a happy and grateful recollection. We 
wish to particularly acknowledge the gracious 
attention shown the ladies of our party 

The daily press of Louisville and the Associated 








Press, “the great 
tion that never 
our warmest 
ice given by 


Fourth 
adjourns, 
commendation 
them to this 


Estate,’ 


deserve 


“the conven- 
and receive 
the splendid sery 
convention 


for 


There was no contest over th 
» a 
report or the commiutte 


adopted 


offices, the 


being 


m nominations 


presidents ranking 
eer, Cle 
hn C. North, C 
Robinson, Kentucky; H. G 
ale, New York; E. J. Tapping, Wise 
Winfield T. Durbin, Indiana; H. N. Pinkham, 
Maine; Charles F. Wilson, Colorado: Arthur 
W. Mills, Arkansas; Frank Hanford, Wash- 
ington; W. Offenhauser, Texas; Sol 
Moyses, lennessee 


’residents—]J 


onsin,; 


Fre d 


mecretary 
159 L: 
Chairman of 
Childrey, 


Jackson 


and Treasurer 


i Salle 


Frank F 
Ill 

Executive, L. W 
Merwin 
Emmet 


Holmes, 
street, Chicago, 
I Committees 
Norfolk, Va 

J . Toledo, Ohio: 

Rhodes, Avburn, N. \¥ 
W \. Eldre 


grievance, 


ization, 
lg . Detroit 
In Thomas H assi has 
chosen an excellent president \ 
work \n admirable 


officer, possessed of 


veteran in 


association presiding 
a strong v with good 
g power \ man of magnificent 
Mr 


Geer 1s one out of a3 
man of 


ice, 
carrying pres 

He 
varied attainments, has dignified 
very elegant manners, stands high socially 
in Cleveland, 


thousand 
] 


. 
ind 


and is, in whom the 


indeed 
association may take pride. In his acceptance, 
he said that he would not under any 


one 


circum 
He 


stitution, limiting 


stances be ‘andidate for re-election 


tavored a change in the con 


the tern f service of the president to one 

year, and he made tl announcement thus 

€ rly that the association 1 ight feel no de 
uCy taking such action a year hence. 

On motion of Mr. Markham the choice of 
ime and place of the next convention was 
eft to the executive committee. In vitations 
were received from Des Moines, Kansas City. 
Hartford, Norfolk, Baltimore, Denver and 
Seattle Some presented written invitations, 
while others were represented by speakers, 
whe, in forceful or flowery language, pressed 
the claims of their respective cities. It is 
useless tft speculate on where the convention 
will go. There seems to be a general feeling 
that it will go to St. Louis in 1904, and so 
Kansas City’s chances are hurt in that way. 
There is some sentiment in favor of the East, 
as a convention has never been held there, 
while others favor going to Denver, as the 
West has shown the most interest in the Na- 


tional movement. If the matter had been de- 
it is likely that Den- 


Norfolk would have won. 


cided in the convention, 
ver, Baltimore or 

After the resolutions had been adopted, ex- 
President Markham farewell ad- 
In the same hopeful vein as has char- 
acterized all | utterances, urged the 
the National asso- 
ciation is the body through which they must 
expect to improve the There are 
times when state associations have no issues: 


delivered a 
dress 
11S he 


members not to forget that 


business. 


no hostile legislation is threatened: lo 
cal conditions are good; and the state 
association becomes lethargic gut the 
National body always has issues It al- 
ways needs support It is always working 
for the betterment of the business. The ad- 


dress was one of the finest efforts of the entire 
three days. At is close, cheer after cheer went 
up, not alone for the good speech, but for es 
teem _of the man who made it 


Not quite all the grateful things were done 


by Kentuckians \fter President Markham 
had delivered his farewell address, Mr Pink- 
ham of Maine took the floor. He said that 
the wives, sweethearts and daughters of the 


underwriters of New England had telegraphed 
him to present to Mrs. Markham a token of 
their appreciation of the vast improvement in 


Mr. Markham 


as president since he had taken 








I2 
her for his helpmeet. He then presented to 
Mrs. Markham, through her husband, a beau- 


tiful bunch of American Beauty and Bride 


roses [he ex-president promptly delivered 
them to his wife, while the convention gave 
three cheers for Mrs. Markham and _ then 
three for “Lydia.” 

How the mvention could have been a 
greater success from a social standpoint can- 
not be conceived. The preparations were ex 
tensive, but it was not that that made the 
stay in Louisville so delightful to the visitors. 


It was the unaffected cordiality, the real hos- 
pitality, that the nature of 
Kentuckians that makes the stranger feel that 
he is not but old that 
causes not only the gates of the 


something 


In 


friend, 
city to open 


Stranger an 


to the visitors collectively, but the doors of 
many a home to open to them individually. 
The man who attended that convention and 
did not have his heart warmed was a mis 
anthrope indeed. 

The charm of the entertainments lay in 
their being so purely Kentuckian. Some of 
the visitors never saw a real cake-walk, many 
never ate burgoo, most of them never saw a 
dozen darkies scramble for coin that showered 
on them from the grandstand. And @ mint 


julep on its native heath is not 


, . 1 
overlooked 


a thing to be 


side, the ladies, as was most 
fitting, better than the for 
at noon on Tuesday four big tallyho coaches 
pulled up in front of the Galt House and took 
them, together with a number of Louisville 
ladies and a number of gentlemen, for a drive 
through the finest streets and parks of the city. 


On the social 


fared even men, 


The reception at the Louisville Board rooms 
was all that could be desired, but Wednesday 
was the great day socially. Early in the fore- 
noon the smoke of the beechwood was curling 
around the great kettle in which the burgoo 
was boiling, and the shoat, sheen and beef 
were sizzling on the spits over the hot coals. 
Shortly after noon the long tables were spread 
and in a few minutes four hundred people were 
enjoying the results of famous Gus Jaubert’s 


skill. Then 


culinary the grandstand com- 
menced to fill. Colonel Tige Nelson, the only 
one in the country, got out in front and 


through a megaphone called out the judges 
for the coming cake-walk, chosen because they 
didn’t know anything about a_ cake-walk: 
“Miss Lydia’ Pinkham of Maine, C. H. Wood- 
worth of Buffalo, who is as near Maine 
he get; John Marshall, Jr. of Chicago, 
who ought to been born in Kentucky, 
but not he not; E. J. 


as 
can 
have 
to blame that 
lapping of Wisconsin, of whom I know noth- 
ing bad, so I will say nothing good; Rogers 
of Minnesota; Childrey of Virginia, and 
North of Connecticut.” Professor Steve 
Breckenridge, of ebony hue and clerical habili- 
ments, acted as ringmaster. 

menced. The six pairs of 
came out and made their bows. But a disturb- 
ance arose. One delegate who had five dol- 
lars in bright new quarters threw a_ hand- 
ful of them at the Ethiopians. The sight of 
loose coin of the realm was too much for them 


and they promptly went into a scramble for 
it. 


is 


was 


[he music com- 
Afro-Americans 


The fun was great and a shower of money 
from coppers to dollars flew through the air. 
Colonel Nelson seized his megaphone and in 
stentorian tones commanded that the inter- 
ruption cease. Knowing his awful record of 
carnage in the late unpleasantness, the terri- 
fied Yankees let their coin burn holes in their 
clothes while they shivered. The grand march 
started, and the ball opened. Then Professor 
Breckenridge announced that “de dancers will 
now anticipate fo’ de prize,” and the individual 
couples, one after another, their 


gave ex- 
hibitions of graceful motion and perfect time. 
The crowd was with No. 6. The feminine 
member of that pair was not only graceful, 
but she was a beauty of her kind. The j 1dges 
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could not decide, and two couples had to try 
again. asey” and 
the Etna, who 
occupied a front seat, is said to have intimated 
preference No. 6, not Lily 
but because Berry Wall 

Che and the 
rowd also tnought that couple the best, and 
to them were awarded the prizes. 


hen there were yells of “C 
dignified general agent of the 
for 
pretty, 


his because 
Langtry was 


wore green clothes. judges 


cI 
Woodworth 
“Pinkham will now kiss the bride,” 


dn’t. Then followed more coin, 


7 
called out: 


but he di buck 
dancing, more coin. wing dancing, more coin, 
plantation melodies, still more coin. Then the 
crowd 


went back to town. Men long resident 
of Louisville say that never was such a cake- 
walk seen in that city before. 


Not an unimportant addition to the pleasure 
the convention 
of a of special agents. 
big John Curry of the 
brother Al. of the 
and “Mr 


are called; 


of ihe in Louis- 


1] 
ville 


was presence 


number rhere 
Queen and his 


“John” 


were 
German-American ; 
Curry,” as the former 
who plays “grandson” to ] 
pa;’ C. M. Benjar 
who after 
cluded the 


figuring has con- 
it John Curry can ride more cheaply 
as a passenger than as freight; Fred Williams 
of the Aachen & Munich, whose German makes 
Goethe Schiller sound like Mr. Dooley’s 
English; and others, not all specials, but equally 
good fellows. Childrey of Norfolk was one of 
Che had to 
shots to get the whole of him and then put the 
pieces together. 


considerable 


and 


these. photographer take two 


At noon on Friday the president’s gavel fell, 
and the convention of 1902 a part of his- 
Chree hours party of left 
for Mammoth Cave. The afternoon and even- 
ing away, not 
out many regrets on their part that they were 
leaving behind so many charming people to 
whom three they were total 
strangers, but whom they now considered as 
friends 


was 


tory. later a 


trains carried the others with- 


days before 





Union Appoints Field Men, 
President C. S. Hollinshead of the Union of 
Philadelphia is in the West looking over the 
business of the 


company. He came out to ap- 


point a successor to S. E. Cate, the supervising 
general agent of the western field, who 
with the North Mr. Hollinshead de- 
cided to divide the field, and has appointed 
C. W. Kibbee, the well-known general agent at 
Minneapolis, manager of the northwestern 
department. George I. Gorham will be special 
agent under Mr. Kibbee. He has appointed 
Howard Hudler of Chicago special agent for 
Illinois, Iowa and Missouri. 


goes 


3ritish. 


as 





President W. L. Jones of the Milwaukee 
Mechanics sailed this week on a European trip. 





A sub-committee of the governing committee 
of the Union has gone to Denver to meet 
a committee from the Pacific coast to talk over 
matters in the Rocky Mountain field, which 
is under the jurisdiction of both organizations. 





T. G. Kerr of Cambridge, Ohio, died re- 
cently. Mr. Kerr had been engaged in tne 
insurance work for a number of years. 


WANTED. 


Man of experience to take charge of a bank and 
insurance office in Northern Michigan. Middle 
age, man who can speak French preferred. Ad- 
dress ‘‘K."" The Western Underwriter Co., 164 
La Salle St., Chicago. 


Wanted—Map Case. 


Oak, double, rollers on adjustable slides. Give 
description and price. Address 
“T,’’ The Western Underwriter Co., 
164 La Salle Street, Chicago. 
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LETTER FROM LITIA LOCAL AGENTS. 


October 30, 1902. 








Details Given as to Organization of the Allen 
County Branch of the Ohio Asso- 


ciation. 
Lima now has two local boards, a distinc- 
tion not vouchsafed to many towns of its 
size. The following circular has gone out 


from some of the agents: 

“After careful consideration and weighing 
matters carefully, we, the undersigned fire 
surance agents, believe the time is now ripe 
for a new local board of fire underwriters to 
be organized in Lima, and for Allen county. 
We have, therefore, organized the Allen 
County Underwriters Association (a branch 
of the Ohio Association of Local Fire Insur- 
ance Agents), and have carefully prepared and 


1 
all 
ns 


adopted a constitution and by-laws to govern 
the stamping secretary and all members. 

“We have, after due consideration of our 
interests, also the interest of companies we 
represent, selected Wallace Landis of Lima, 
Ohio, as stamping secretary, he being our 
ui animous choice. We do not hesitate to pre- 
sent him to the companies we represent as a 
fair and upright gentleman in whom we have 


great confidence. Mr. Landis was a locai 
agent, but has disposed of his agency and will 
devote his entire time to this work. 

“We are convinced that this association will 
be operated on principles that are consistent 
with the highest ethics of fire underwriting, 
and that the stamping office (which is now in 
operation) will be operated properly, with spe- 
cial favors to none and equal rights to all, 
which surely will satisfy all persons interested. 

“We are now going to ask your support to 
the Allen County Association, and its stamp- 
ing office, knowing that it is a properly or- 
ganized body, having officers and executive 
committee to supervise its workings and 
pass upon all questions of underwriting com- 
ing under its jurisdiction. We have held many 
meetings and discussed the matter from al- 
most every standpoint, and have decided it 
best to establish a new organization, free from 
the old board and the many objections that 
would harrass us in a reorganization of it, 
and knowing there were so many objections 
to its mode of operation and to one of its 
officers, that a reorganization was impractic- 
able, if not impossible. 

“We adopt the tariff as it is promulgated 
by the Ohio Inspection Bureau, and recognize 
no other. The old board has cut 10 cents 
on dwellings and its secretary rates all new 
risks. This we cannot and will not recognize 
as right and proper, and we believe that the 
best interest of the companies will be pro- 
tected most in the line of action we have 
mapped out, and feel certain that it is the only 
way open in which the business of this vicinity 
could ever be reformed and put upon a 
sound foundation. It is the sense of this 
association to work to the interest of all con- 
cerned, for in so doing our welfare will be 
bettered, and our business placed in a condi- 
tion eminently satisfactory to all. 

A. Youne & Co. 

P. A. KAHLE. 

C. A. Hover. 

C. H. Ecxuarpt & Co. 
J. H. Spritzer. 

J. O. OHLER. 

J. J. Miter. 


all 
all 





MEETING IN LORAIN COUNTY. 

At the recent meeting of the Lorain County 
Agents Association it was evident that the 
organization is now in better shape than here- 
tofore. The sentiment prevailed that the 25 
per cent flat advance in rates should be gotten. 
The association brought out the fact that rat- 
ings in Elyria and Lorain are not satisfactory. 
It was the general desire of the agents that 
the Ohio Inspection Bureau rerate these towns 
at once, and P. H. Boynton was appointed to 
go to Columbus and confer with the bureau 
regarding conditions in these towns. Some of 
the agents attempted to put through a motion 
to the effect that unless the inspection bureau 
rerated the towns within a 


reasonable time 
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the board would make rates of its own and State at roll-call. He stated that owing to | the adjustment under a non-waiver agreement. 
promulgate them. This, however, was voted tue resident agent and reinsurance law, local [he loss, which at first was supposed to be 
down. W. R. Johnson replied to his critics conditions had improved. Rebating is to be | heavy, was found to be a little over I5 per 
in vigorous manner. : reckoned with in parts of the State, and forms | cent. It is understood the proofs have been 
tt al . | s° ae 
a perplexing problem. | made up and sent to the agents of the fterent 
STAATS'’ NEW FACTORY MUTUAL. | companies 
The Factory Mutual Fire Insurance Com- ayes All ths Aifferenres thet heave a: 
5 : 2 pos NE D > = = ii tne Citterences tha nave 
pany of Cleveland, on October 26, elected offi- ED TO BE CAREFUL OF BINDERS, nical ones. There is no‘ mora 
; ’ ! n 
c.] sa ° » H ~ c a " . 4 
cers as follows: President, A. L. Garford, | Bartels was found to b verfecthy ] 
P . the Cleveland Antomatic Ma- | Valuable Lesson Is to Be Derived from Loss rian eal , “a 1:0. 
preside nt or the eve an At LO atic Mé | on Independent Brewing Company matters connected with the adjustment; a id 
chine Company; vice-president, Thomas H. | | 


Hogsett, formerly director of law of the city 
of Cleveland; secretary and treasurer, Henry 
N. Staats, Ohio state agent of the Associated 
factory mutuals; board of directors: Charles 
E. Adams, manager of the Cleveland Hard- 
ware Company; J. D. Cox, president of the 
Cleveland Twist Drill Company; H. J. Davies, 


secretary of the National Carbon Company of 


Cleveland; John L. Severance of Cleveland; 
William C. Procter, general manager of the 
Procter & Gamble Company of Cincinnati; 
John Omwake, president of the United States 
Lithograph Company of Cincinnati;. Lucien 
Wulsin, president of the Baldwin Piano Com- 
pany of Cincinnati; C. D. Firestone, president 


of the Columbus Buggy Company; Benjamin 
Taft and Frederick W. Moses of the factory 
mutuals of Boston, and George H. Kelly, a 
Cleveland attorney. 

This company will an addition to the 
string of factory mutuals Mr. Staats already 
represents, and, like them, will write only on 
equipped risks. It is understood that the com- 
pany already has applications from over 300 
big concerns in Ohio. Mr. Staats says it will be 
able to furnish insurance at from 12 to 15 cents 
a hundred on the class of business it accepts. 
It will commence to do business November 1. 

aad 
OHIO FIRE APPOINTMENTS. 

The following are Ohio fire appointments: 

American, Pa.—D. 8S. Seeley & Son, Westerville. 

Citizens, Mo.—Anthony C. Bay, Toledo. 

Concordia—-Wm. Raab, Toledo. 

German,’ Ill.—Daisy D. Kerr, Canreridge. 

German, Ind.—Frank B. Corbin, Delaware; 
Bernhard Schlesinger, Xenia; Daisy D. Kerr, Cam- 


be 


al 


bridge: Ahlefeld & Andrews, Kenton: Albert H. 
Shroyer, Toledo; W. W. Reed, Kent; F. W. Jones, 
Ravenna; R. K. Crawford, Akron; J. F. Defen- 
acher, Canal Dover. 

Germania—Curtis & Conway, Cardington; Geo. 
A. Bates, Painesville; Allen A. Barber, Garretts- 
ville: Ernest H. Pollock, Mt. Gilead; George L. 
Campbell, Niles 


Girard 

Greenwich—Charles Scholey, 

Milwaukee Mechanics—Wm. 
A. De Roche, New Washington. 

National, Conn.—Perry J. Comer, Brookville. 

New Hampshire—John Young, Ada. 

Northwestern National—Walter W. Potts, Cadiz; 
L. H. Kreke, Toledo; David F. Fryer, New Comers- 
town. 

Queen—Thes. Lamb, Galion; Snyder & Critten- 
den. Cleveland; C. B. Canover, Franklin. 

United Und.—M. J. Herbert, Cleveland. 

Sad 


Clyde. 
A. High and Adam 


+ 
AETNA'S NEW OHIO SPECIAL. 

N. W. Wilkerson has been appointed special 
agent of the AZtna to assist State Agent A. G. 
Sanderson. Mr. Wilkerson has for the past 
two years been an inspector for the Ohio In- 
spection Bureau, previous to which time he 
was engaged in a similar capacity by the Cin- 
cinnati board. 
at Columbus. 
November 1. 


He will make his headquarters 


He enters on his new duties 


~~ Sa aad 


SPRINGFIELD MUTUAL IS LICENSED. 

The Springfield Underwriters Mutual Fire 
Insurance Company was licensed by the Ohio 
insurance department October 25. The presi- 
dent is Newton H. Fairbanks of Springfield, 
and the secretary, Charles B. Funston of Co- 
lumbus. The incorporators are: Newton H. 
Fairbanks, A. F. McCormick, Charles B. 
Funston, M. L. Milligan, Robert H. Jeffery, 
Frederick Shedd and James Kilbourne. While 
it will do a general business, it is designed 
primarily to insure property of its incorpora- 
tors, who are prominent manufacturers. 

aa al 
WEST VIRGINIA AT THE CONVENTION. 

West Virginia had a delegation of seven 
at the National Agency Association meeting 
at Louisville last week, headed by W. S. Foose 
of Wheeling. Mr. Foose reported for the 


at Cincinnati. 


The partial destruction of the Independent 
Brewing Company’s plant at 


Cincinnati on 
September 6 has brought up more questions of 
a peculiar character than any other loss that 
some of the oldest adjusters in the city have 
ever met with. In the first place, the insurance 
of $85,000 was all on verbal binders, some of 
them six weeks in force, but not yet reported 
to the companies. 





Chen the questions of own- 

ership, mortgage, and the nature 

property have also come up. 

In July, Herman Bartels of Rochester, N. Y., | 
| 


yf certain 


and George Bauer of Cincinnati, his brother- 
in-law, bought the property from the Wisdisch 


estate, paying cash for it. Insurance was given 


out on July 24 to the 


John 


amount of $69,000 t 


& Sons, $15,000 of 


Heckle which they 


placed in their own companies, the remainder 
ers. There were no forms, and 
given Herman Bartels and George 
Bauer, ‘‘as their interest may appear,” George 


the owners 


were as 


being placed with other agents on verbal bind- | 
| 
} 
Bauer’s name being given in the binder for 
the brewery under whatever name they might 
take, and Herman Bartel’s name for the cold- 
storage plant to be established. They later 
concluded to incorporate as the Independent 
3rewing Company. In order to do this there 
had to five stockholders, Mrs. Bauer, 
wife of George Bauer, Mr. Wolf, a stepson, 
and J. D.- DeWitt were taken in. The com- 
pany was incorporated and took over the 
brewery part of the property, the remainder, 
which was to be used for a cold-storage plant, 
remaining in the name of Herman Bartels. 
As the company desired to issue bonds, and 
as they had to be secured, a trust mortgage 


be 


SO 


was 
executed to the Central Trust & Safe De- 
posit Company of Cincinnati, covering the 
land, buildings and machinery. Under a for- 


mer ruling of the Superior Court of Cincin- 
nati, this property was all held to be realty, but 
under the usage of insurance companies the 
machinery would come under the head of chat- 
tels. As no notice was given to the companies 
on the risk, the question came up whether 
there was or was not a chattel mortgage on 
the property. But, if the companies consid- 
ered that there was, the bonds were all held by 
Mr. Bartels, so the real ownership of the prop- 
erty was in no wise changed. 

About the first of September the concern 
was ready for business and was getting stock 
in, and on September 5, $26,000 additional in- 
surance under general form was given out to 
John Heckle & Sons, part of which was also 
placed by them on verbal binders. Forms 
were immediately prepared and sent to the 
printers and were in type, when, early on the 
morning of the 6th, the fire occurred. The 
assured had no policies, and John Heckle & 
Sons had only the verbal binders, fortified, 
however, by notes which Charles J. Heckle had 
made as to agents, companies and amounts as 
he gave the insurance out, and, in most in- 
stances, witnesses to these verbal transactions. 
Then it appeared that some of the agents that 
had bound their companies on July 24 had 
failed to notify them of the fact. This put 
them in a disagreeable position, and some 
showed a tendency to take advantage of any 
circumstances that would relieve their com- 
panies from liability. Others, however, 
promptly wrote the policies as soon as the 
forms were delivered on the morning of the 








6th. It was finally agreed to go ahead with 





there was no change in ownership further thz 


1 


in the admission of stockholders necessary to 
incorporate, as was contemplated when the in- 
surance was placed subject to the assumption 


of a corporate name by Bartels and Bauer. 
As to the mortgage, John Heckle & Sons are 
believed by disinterested parties to have been 


pertectly innocent of its existence, 


had 


as they sup- 


posed the trust company merely guaran- 





teed the bonds, and were not aware that a trust 
mortgage had been executed in order that that 
might be done 

The companies on the risk according to the 
statement of Charles J. Heckle, are as follows: 
Northern, Eng. .$5,000 United States. ..$5,000 
OPES. sccvccs 5,000 Springfield 
Continental 5,000 Phenix, Ct 
Phenix, Eng 5,000 Buffalo, Ger 
Northern, N. Y reutonia, La 
Mich., F. & M. German, Iil.. 
L. & L& G Commonwealth 
Connecticut Phenix .*. 
Hartford Manchester 
suffalo, Com’ Teutonia, O 
Security, Ct.. 





One effect that the transaction has had has 
‘incinnati more careful 
and accepting verbal binders. It 
in C for 
ten binders, and a 


been to make agents in (¢ 
about giving 
has never been incinnati 
agents to give 

great deal of business has transacted over 
the telephone and on the from which 


no trouble has ever arisen; but now there are 


customary 
or take writ 
been 


street 


agents who will not accept a binder for ten 
minutes unless the company bound and the 
amount are mentioned and the name of tne 


agent or an office employe attached. 





GANG OF FIRE BUGS UNEARTHED. 
Marshal Hollenbeck 


band of incendiaries in Jackson county, who 


Fire has unearthed a 
may be responsible for many of the fires that 
that 


They are sons of William Dawson, a 


have occurred in vicinity the last few 
years 
local preacher, and their wives, and a brother- 
in-law, their names being John and William 
and Kate and Josephine Dawson, and William 
The store of Jacob Keller, at that 
time deceased, was burned in 1901, but noth- 
ing was done except talk about a suspicious 
fire at that time. Later on the fire marshal 
took hold of it and has ascertained that the 
store was robbed and burned to allay suspicion. 
A portion of the goods has been located and 
the crime fastened on the gang named. John 
and Henry Dawson are now serving a term 
in the penitentiary on the charge of arson, and 
will be taken back to Jackson county to testify 
in this case. 


Brown. 


a - 


ROSS MAKES REPORT AT LOUISVILLE. 

The gist of the report of Manager A. P. 
Ross of the Ohio Agency Association before 
the National convention at Louisville in re- 
sponding for the State is: 

“The plan under which this association oper- 
ates is, without doubt, the most practicable 
which could have been adopted. Fifty local 
associations have been established in that num- 
ber of counties, nine of which are operating 
under a stamping system. Several county as- 
sociations not having a stamping system are 
discussing the advisability of its adoption, as 
being the most perfect plan under which the 
local business can be operated. Where local 
associations are established and in good work- 
ing order, business conditions have materially 
changed for the better, and the state associa- 
tion, through its auxiliary organizations, keeps 
in closer touch with local affairs. 

“Through the influence of the state associa- 
tion many bad practices have been corrected, 
differences harmonized, and agents brought in 
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touch with the higher ethics of fire underwrit- 
ing. The association has been successful in 
some cases where reform to others appeared 
impossible, and all interested note improved 
conditions in the fire business of the Buckeye 
State. It is expected that the work of the as- 
sociation will continue until proper methods 


are adopted and in general use. 





‘The association is devoting some attention 
to chronic disturbers and demoralizers, and a 
few of this class are now engaged in other 


business. The important interests committed to 
an agent’s care should be in the hands of men 
of ability, who give the business proper thought 
and attention and conduct it in a manner 
factory to all parties in interest. 

“The affairs of the Ohio association are in 
a healthy condition, notwithstanding the many 
perplexing changes and problems it has en- 
countered, and by continually keeping at the 
work, it has accomplished results, and the ef- 
fect for good is noticeable in a large majority 
of counties. 

“The association has grown in numbers and 
influence ; is a power for good; its members ap- 
preciate its importance and standing, and the 
financial and moral support given have broug! 


Satis- 


nt 
the organization up to its present efficient state. 
The association influence is not alone confined 
to direct insurance interests, but has extended 
in other directions, and is recognized as a fac- 
tor through which more equitable and just 
legislation may be secured. 

“While the Ohio association is operating as 
an independent department and is loyal to the 
National association, it is not unmindful of 
the companies’ interests, and its successful 
progress is attributable to the fact that the 
interests of all concerned in fire underwriting 


in Ohio receive its careful consideration.” 





OHIO AND WEST VIRGINIA NOTES. 
Hartford has issued notice that it 
its business at Bucyrus, Ohio. 

Frederick Bauman of Sandusky 
mitted to partnership Charles Baetz. 
name is Bauman & Baetz. 


The 
protect 
has ad- 
The firm 


3ureau has issued rate 
New Matamoras, Tren- 
Gnadenhutten, Ohio, during the past 


The Ohio Inspection 
books for Greenfield, 
ton and 
week. 

Albert W. Schell 


Hamilton county manager 


of the Hartford Fire, has recovered from his 
recent severe illness, and is again attending 
to business. 

The Cincinnati Inspection and Rating Bu- 


form of binder, such, 
in eastern cities and in accordance’ 
New York standard policy 


reau has adopted a new 
as is in use 
with the 
J. Sherman 
of the agency 
polis. State 
ing licensed 
solicitor. 


Porter has become sole 
of Porter, Dutton & Co. 
Senator Huston P. 
by the various 


owner 
at Galli- 
Hanna is be- 
companies as a 


The loss on the infirmary at Piqua, Ohio, has 
been adjusted by the insurance companies hav- 
ing risks thereon The county will receive 
about $2,000. The pelicies on the risk 
amounted to about $2,800. 

N. J. Schlosser, for the past year with the 
Northern Assurance Company, will leave Mon- 


day for his home at Piqua, Ohio, to engage as 
junior member in the local business with his 
father. 

The Royal has sued J. B. Launts 
at Toledo, for $319, it being the to a 
residence in that city on which the company 
had a policy. The Royal alleged carelessness 
on part of the plumber in doing some repair 
work. 

cS 


a plumber 


loss 


firm of 
Green, 


retires from the 
& Co. of Bowling 
Ohio. Rolla M. Baker and Joseph M. Martin, 
who have been connected with the agency for 
several years, will continue the business under 
the old name. 

McCuskey & 


Benschoter 


W. A. Benschoter 


Fox of Cuyahoga Falls have 





joined the Summit County Association and 
will send their dailies through the Akron 
stamping office. They represent the Home 
and Germania, and have been the only agents 
in the town outside of the organization. 

H. R. Earhart, special agent of the Spring 
field, fell from a plank October 20 while in- 
specting the electrical wiring of the new Em 
pire Theater, Columbus. Ohio, dislocating and 
fracturing his right shoulder. Mr. Earhart 
was taken to the Grant Hospital, where he is 


resting as easily as could be expected. 
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SCORES THE TENNESSEE DEPARTMENT. 
Vice-President Prentice of the 
in sending out the the examination 
by the Ohio and Michigan departments, 


Anchor Fire, 
report of 
says: 

“It gives us pleasure to submit to our agents 
the financial condition of the ‘Pride of Ohio.’ 
We promised you after the Tennessee depart- 
ment had published the statement of its exami- 
nation of the Anchor Fire Insurance Com- 
pany, ‘that if you would suspend judgment 
until we were re-examined by our own depart- 
ment, you would then know the truth.’ The 
truth is shown in the above figures, which 
gives us a net surplus of $55,094.90. 

“It is needless for me to make any comment 
upon the two examinations, but in justice to 
our agents and to ourselves, we will say that 
the examination recently made by the insur- 
ance departments of the States of Ohio and 
Michigan were made by men of intelligence, 
ability and with knowledge of the work re- 
quired of them, and who were able to cope 
with the situation before them, but on the 
contrary, however, we cannot say the same 
of the examination made by the deputy insur- 
ance commissioner and his assistants from the 
State of Tennessee. It has never been our 
lot to see more ignorance displayed in the 
compilation of figures given to the press than 
were shown as a result of their examination. 
The Tennessee insurance department has never 
explained to us why such men were chosen 
by it to examine our company, nor has the 
department ever furnished us with an official 
report of such examination. Why the deputy 
commissioner from Tennessee did so much to 
hurt our company and made such a false re- 
port, and showed so much animosity toward 
this company, we cannot understand. But he 
has done his work, and department has 
proven it false. 

[he above 
solvent, 
and financially 
pany that 
laws of the 


our 


Anchor 
securities 
insurance com- 
organized under the 

Now that you have 
this report we would ask that you send us 
your checks for balances due the company 
which you have withheld pending this exami- 
naton, and that you continue to send us con- 
servative lines on a good class of business.” 


statement shows the 
money invested in good 
the strongest 
has ever been 
State of Ohio. 


its 





BLANKS FOR OHIO DEPARTTIIENT. 
The Ohio insurance department is engaged 
blanks 
made 





in preparing new for the annual state- 


mutual fire insurance 
blanks will 
as possible, to 
hed at the 


ments to be by 


The new be made t 


companies. 
as the annual 
recent 


conform, nearly 


statement blanks establis con- 


vention of the National Association of Insur- 
ance Commissioners, and will be on what is 
known as the ledger balance basis. 

In the preparation of the new blanks for 
stock, fire and old-line life insurance compa- 
nies, the convention blank will be adopted. In 





these blanks it is the 
ment to adopt the 
basis of the 
the 
department 


left option to 
exhibit of 
business written during the 
of the business paid for, or 
may leave both blanks for 
hibits of policies and permit the company re- 
porting upon whichever basis it chooses. The 
Ohio department has incorporated in its blank 
the exhibit of policies on the basis of business 
written. It will require all 


depart- 
on 





the 
year, 


policies 


or on basis 


cx- 


companies to re- 
port on the business written basis, and will 
not permit any company to report on the paid- 
for basis. 





REFUSES TO RELICENSE THE ANCHOR. 


The Tennessee department has refused 
relicense the Anchor Fire of Cincinnati, on the 
ground that the company de- 
posit with the Citizens Bank of Napoleon, 
which is partly owned by President Donnelly. 
Che sates reason for refusing the license is 
the charge that Vice-President Prentice is the 
controlling spirit in the management and is 
largely responsible for the condition of the 
company. Mr. Prentice is scored severely by 
the department, but those who are acquainted 
with him believe that Tennessee is making a 
personal attack upon him, and its strictures are 
unwarranted. The directors went over the 
entire affairs of the company and absolved Mr. 


to 


has too large a 


Prentice from all blame. They believe he is 
thoroughly reliable, and resent the viciousness 
of the Tennessee department. 





UNDERWRITING IN MICHIGAN 


SMALL-TOWN BUSINESS SATISFACTORY 











Conditions in Michigan Seem Much Better in 
Unprotected Points Than in Many of 
the Other States. 


The small-town business in Michigan is 
much more satisfactory, as far as securing 
the 25 per cent advance in rates is concerned, 
than in most States. Probably the non-union 
companies are not so eager to procure this 
class of business in Michigan as in some of 


the other States. Ofttimes considerable 


spondence is required to procure the flat ad- 


corre- 


vance, but it is usually forthcoming The 
two Michigan state companies are not aggres- 
sive in small town writing, and, in fact, they 
do comparatively little of it. The field is, 
therefore, an open one without local influence 
being used to swing business 





MICHIGAN AGENCY APPOINTMENTS. 
The following are recent Michigan appoint- 


ments: 
American, Mass.—J. 8S. Doherty & Bro., Es- 
eanaba;: W. F. James, Hancock. 2 
American Central—M. A. Stevens, St. Louis 


Cooper—W. H. Eckler, Traverse City. 

Concordia—W. F. James, Hancock. 

Citizens, Mo.—F. O. Wickham, Frankfort. 

German Alliance—Jas. S. Brown, Mt. Pleasant 

‘rman American—Carson & Ealy, Caro. 
Germania—C. H. Fuller, Oxford. 
London & Lancashire—J. G. Nagler, Hastings 
Milwaukee Mechanics—G. E. Perkins, Cass City. 
Northern Assurance—E. C. Phillips, St. Louis. 
Orient—Merton Fitzpatrick, Hillsdale. 
Royal—Carson & Ealy, Caro; F. O. Wickham, 

Frankfort 
Security. 





k. B 
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MICHIGAN GETS IMPORTANT PLACE. 

W.L. 


secretary of the Michigan Local 


Conn. Metzger, Galien. 


Eldredge, the popular and enterprising 


Agents Asso- 


ciation, was chosen chairman of the organiza- 

tion committee at the Louisville convention. 

Mr. Eldredge came to the fore at the con- 

vention and made a good imoression. He 

responded for Michigan in the state reports. 
++ ~~ 


AFTER WILDCAT PEOPLE. 

of Michigan has be- 
Suck of P: Ww 
O’Keith of Bloomington on 


Commissioner Barry 
gun proceedings against R. M. 
Paw and James 
the grounds that they transacted business with 
of the 


The companies are the Northern, 


unlicensed companies wildcat brand. 


Mercantile, 


Citizens and Central, all of Chicago. 
7 canal 
RATES AT PETOSKEY. 

Quite a little stir in local insurance circles 
at Petoskey was caused by the announcement 
that D. T. & P. B. Jones had cut the rate on 
the Cushman Hotel. The facts of the matter 


were that being new to the city when Deputy 
Inspector West’s bulletin was received, giving 


the rate on the Cushman House “Annex” as 
$2.72, the word annex being omitted, the 


agency supposed that this rate applied to the 


whole hotel, which is situated between 
Lake and Mitchell streets, more of the 
hotel, in fact, facing Mitchell than Lake, 
and the whoie facing Railroad Park. The 
bulletin described the hotel as being on Mitch- 
ell street. The error was not discovered un- 
til over a month after the bulletin had been 
issued Mr. West. The policies were writ- 
ten at this rate, as it was somewhat lower 
than the rate quoted by other agents. Under 


the circumstances, though upheld in the rate by 
the majority of their companies, Messrs. Jones 
have collected the full rate upon this line of 
$20,000, and still hold the business. The rate 
on the Cushman Hotel is $3.35 under the new 
schedule, as again $3.75 under the old. 
This incident brought to light the fact 
the rates in this city very bad shape, 
no two rate books Inspector W. 
M. Frink of the Bureau is in 


that 
were in 
being alike. 
Inspection 
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Petoskey rerating the city under the new 
schedule, and a new rate book will be issued 
as soon a spossible. 





MICHIGAN NOTES. 


E. B. Muller of Port Huron, whose chicory 
factory burned last spring, has brought suit 
to collect between $6,000 and $7,000 insurance. 


The Grange Mutual Fire of Paw Paw, or- 
ganized in April, 1900, has not proven a suc- 
cess. It has a small membership and only 
about $100,000 in force. One fire recently 
cost the policyholders $19 a thousand. 





WITH THE INDIANA AGENTS. 











INDIANA AGENCY SALES. 

At Hartford City, Ind., Larmoyeau & Lowe 
have purchased the agency of the late M. H. 
McGeath. The companies taken over are the 
Northwestern Underwriters, Prussian Na- 
tional, Rochester German, Reliance, Western 
Underwriters, New Hampshire, Phenix of 
Brooklyn and German of Peoria. 

At Dunkirk D. H. Parker has sold out to 
Fees & Nunn. The companies transferred are 
the Northwestern National, Delaware, Glens 
Falls, Ohio Farmers, American of New Jersey, 
German of Freeport, Agricultural, Germania 
Indianapolis Fire and National of Hartford. 

++ + 
INDIANA AGENCY APPOIN?) MENTS. 

The following are recent Indiana appoint- 

ments: 


American, N. J.—H. A. Bugh & Co., Terre 
Ilaute; Gilbert Lytton, Wheatland; 8S. T. Culli- 
son, Sanborn; W. B. Wolfe, Oaktown. 

tritish America—W. H. Roose, Corydon. 

Citizens—D. M. Martin & Co., Oakland City. 

Commercial Union—Thos. V. Sleeth, Alexandria. 

Liverpool & London & Gtobe—Thos. V. Sleeth, 
Alexandria. 

National Union—Anthony J. 
renceburg. 

New Hampshire—John F. Meredith, Muncie. 

Northern Assurance—The Jackson-Burr Com- 
pany, Anderson. 

Northwestern 

* Nashville. 

Phenix, N. Y.—C. G. Powell, Montezuma. 

Providence Washington—W. Paul Zimmerman, 
Brazil; James De Armond, Sr., Greensburg. 

Queen—John R. Farovid, Indiana Harbor. 

United States—Heritage & Boland, Anderson ; 
W. D. Burditt, Lafayette; Lee R. Kinnear, Terre 
Haute. 

Royal—John H. Smith, Spencer. 

Security—W. H. Shultz, Middlebury. 

Sun, Eng.—Chas. H. Dunihue, Bedford 

+ + 


NO CHANGE AT EVANSVILLE. 

The situation at Evansville, Ind., following 
the trouble over the Weil agency refusing 
to report through the compact office has not 
changed. The agency is causing no trouble on 
new business, but seems to be holding out on 
the contracts it made for old business. These 
contracts, it is stated, guaranteed that rates 
on certain risks covered would not go beyond 
a certain maximum limit. As will be remem- 
bered, the other agents got out a circular 
letter to companies reflecting somewhat on the 
Weil agency. The agency stated it would re- 
turn to the Board under certain conditions, 
one of them being that this circular be with- 
drawn. It has not been done, so Mr. Weil 
refuses to enter the Board. 

7 a 


Hassmer, Law- 


National—Kinney & Kinney, 


GRAIN DEALERS MUTUAL IS PROGRESSING. 

With practically only four agents soliciting 
the new Grain Dealers National Mutual Fire 
of Indianapolis has secured $30,000 in pre- 
mium notes, which is three-tenths of the re- 
quired amount. The company has now four 
men on the road interesting grain dealers in 
the institution, and it is expected that suffi- 
cient notes will be secured so that the company 
can get its charter in December. Secretary 
McCotter has great hopes for the future of 
his new company. 





“The glue on the last policy labels we got from 
you did not taste very good. Can you remedy this 
on the enclosed order?” The gum which is found 
on the back of our labels is put there with the 
idea of —— the label stick where it is stuck. 
Consequently it is of extra adhesive quality. It 
is not to be eaten. Moisten labels on a sponge. 





STATE TOPICS OF ILLINOIS. 


PREMIUMS REPORTED BY ALTON MEN 











Annual Returns of the Local Agents for. Their 
Companies as Filed with the City 
Collector. 
~ Reports to the city collector at Alton, IIL, 
by the local agents of that city, show the 
premiums of the companies for the year end- 

ing June 30, 1902. The figures are: 
American Cent..$ 610 
American, Pa... 1,011 


American, N. J.. 612 
American, Mass.. 141 


Lumbermens ... 916 
Milwaukee Mech. 878 
Mercantile, Mass. 393 
Manchester .... 1,368 








; err 1,028 Michigan ...... 265 
Aachen & Mun- Mechanics, Pa... 1,241 
BS 1a es ate alote 791 Milwaukee ..... 255 
OE is soa 254 Niagara ....... 298 
British Amer... 302 Norwich Union.. 651 
Commerial Un.. 1,023 North British... 1,065 
Connecticut 879 N. W. National.. 334 
Continental .... 974 National, Conn.. 2,177 
Concordia ....... 531 N. Y. Und. Agcy. 1,161 
Caledonian ..... 608 Northern ...... 1,015 
Citizens, Newark ........ 42 
Dubuque Phenix, Conn... 947 
Detroit Phenix, Eng.... 630 
Equitable Prov.-Wash. .... 486 
Franklin F Phenix, Brooklyn 1,456 
Fireman’s Fun.. 606 Phila. Und...... 567 
Fire Association. 1,399 Palatine ...... 389 
Firemens, N. J.. 82 Pennsylvania .. 572 
Firemens, Md... 213 Prussian Nat... 239 
German, Ind.... 206 PR scum eke ee 
German, Pa.... SO rrr 1,045 
Se ae 99 Royal Exchange. 315 
Glens Falls..... 282 Scottish Union... 494 
German Alliance 314 #£Security, Conn.. 514 
Greenwich ..... 812 Spring Garden.. 52 
Germania ...... 499 Springfield ..... 1,130 
German Amer... 731 St. Paul... -- 48 
Te”, Paes 1,632 Sun Fire....... 570 
Home, N. Y.... 1,027 Thuringia ..... 347 
Hamburg Bremen 765 United States... 610 
Hanover ....... 1,307 Union, Pa. .... 199 
Home, Cal...... 660 United Firemeng. 581 
Indemnity ..... 265 Western, Toronto 484 
Ins. Co. of N. A. 1,311 Westchester .... 978 
Liv. & Lon. & Gl. 1,322 New Hampshire. $327 
London Assur... 966 Nat. Union, Pa... 189 
London & Lanc.. 612 Agricultural .... 891 





GETS STOCK FARM LINE. 

The Dunham stock farm line at Elgin, 
amounting to $100,000, has been captured by 
A. H. Hubbard, a local agent of that city. 
This line has heretofore been controlled at 
Chicago. This farm is famous for its high 
class horses. 

oad + 

WANT REORGANIZATION AT FARMINGTON. 

The local agents at Farmington have writ- 
ten their companies, asking that there be a 
reorganization in that city. They complain of 
several rate deviations and want affairs 
straightened out. They ask that a committee 
of special agents be sent to assist them in 
reorganizing. 

++ al 
FRAME BUSINESS BEING LOST. 

Special agents in Illinois are noting the 
fact that a large amount of frame business in 
smaller towns is being lost, owing to the 
high rates. When a rate gets beyond 4 or 5 
per cent the assured refuses to pay it and 
carries his own insurance. There has been 
a good deal of talk about non-union companies 
securing this business, but those who are in 
a position to know state that this frame busi- 
ness is actually lost to all companies, owing 
to the increased rate. The rate has been 
high before and with the 25 per cent advance 
makes it prohibitive. 

- Saal 
WAITING FOR THOSE SCHEDULES. 

The Illinois State Board is now waiting pa- 
tiently for the governing committee of the 
Union to get out new schedules for small 
towns that will be satisfactory. Every one is 
laying on his oars until this is accomplished. 
So many changes have been made in the sched- 
ules up to date that the State Board has been 
powerless to make any advance in rating. As 
soon as a change was made a new schedule 
was printed and before it could be applied 
cther changes would be made, and the old 
one recalled. It is thought now that the gov- 
erning committee has in hand a simple sched- 





15 
ule that will practically wipe away the 25 
per cent advance in the smaller towns, and 
will be an instrument that the field men can 
apply. It is proposed when this schedule is 
completed to ask companies to volunteer their 
field force and rerate the State as rapidly as 
possible. 





ILLINOIS NOTES. 
Albert Seers secured the agency of the 
Orient at Plano, IIl. 
Lethin Bros. of Champaign have sold their 
local agency to M. J. Springer. 


Charleston is soon to establish a paid fire 
department and has already ordered a new 
chamical engine and team of horses. 





LOCAL NEWS OF WISCONSIN. 











RATING PLANS FOR WISCONSIN 

Rating in Wisconsin will now take quite a 
spurt, inasmuch as the companies have agreed 
to the mercantile schedules of the Field Club 
The schedule to be used is that known as the 
1898 schedule, and there will perhaps be a 
few modifications. The Wisconsin Field Club 
had a meeting on Monday and arranged to 
divide the State into districts, so that commit 
tees of field men could handle the work with- 
out delay. The new schedules will not raise 
rates very materially from what they were 
before the 25 per cent advance went into ef- 
fect. The basis rate of the Wisconsin sched 
ules is higher than some of the adjoining 
States. This action is counted as quite a 
triumph for the Wisconsin Field Club. When 
the 25 per cent advance was put into effect in 
the State, it caused no end of trouble, inas- 
much as several towns had never restored 
rates after they had been decreased some 
years ago, and in other towns the Field Club 
had applied the schedules within the year 
previous. The job in Wisconsin, therefore, 
was a bunglesome one, and the State has been 
a hotbed of sedition. Committees called on 
the former governing committee, but received 
no encouragement. The State will now be 
rapidly rerated and will relieve the situation 
immensely. 

The companies have also accepted the Field 
Club’s sawmill and lumber schedules, so these 
will be applied where they have not been 
without delay. There will be increases here 
and there, but the results are hardly to be 
compared with those of the proposed schedule. 

In advocating the old state board schedule of 
1898 the companies take the ground that the 
State needs to be rated at once in order to 
relieve the strain. Wisconsin business has 
proven profi‘ible and the 25 per cent advance 
has caused no end of friction. There is a 
desk tariff for the northern and southern 
sections of the State, to be used in towns 
where there are no local boards. Union com- 
panies charage the Milwaukee companies and 
a few other non-union companies with block- 
ing the 25 per cent advance in Wisconsin. 

+ ae 
WISCONSIN AGENCY APPOINTMENTS. 

The following are recent Wisconsin appoint- 

ments: 


-tna—Guy D. Sargent, Plainfield. 

American, N. J.—C. E. Feilser, Hatley. 

American Central—Thomas Gillespie, Sturgeon 
Bay; Herman J. Strauss, Watertown. 

Consolidated F. & M.—L. J. Jones and Fred L 
Irwin, Spooner; Louis C. Perkins, Balsam Lake; 
Martin 8. Hines, Rice Lake. 

Fire Association—E. P. Halgren, Hayward. 

German, Ill.—Nettie C. Fowler, Amherst; Clara 
S. Post, Chippewa Falls; George H. Reynolds, 
Marshfield; A. V. Balch, Weyauwega. 

Girard—Peter Christenson, Neenah. 

Greenwich—D. M. Rowlands, Cambria; R. Sper 
beck, Greenwood. 

Home—Richard L. Adams, Madison. 

State, Ill—Joseph M. Cubela, Muscado; David 
R. Walker, Boscobel; Harry 8S. Gierhart, Prairie 
du Chien; Fred L. Janes, Evansville. 

L. & L. & G.—Francis M. Minshall and Mattie 
J. Dawson, Viroqua; Christian N. Wiger, River 
Falls; Guy D. Sargent, Plainfield. 

Milwaukee Fire—John A. Gemmill, Racine; Ray 
M. Johnson, Neshkoro; John Clark, Wautowa. 

National Fire, Conn.—Fred O. Crary, Hudson ; 

Thomas Gillespie, Sawyer. 
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LIFE INSURANCE GIRGLES. 


PRUDENTIAL-FEDERAL TRUST DEAL. 











Holland, the Distinguished New York News- 
paper Correspondent, Gives His Views 
as to the Transaction. 


The deal whereby the Federal Trust Com- 
pany of Newark gets control of the Pru- 
dential and in turn the Prudential controls 
‘the Federal Trust with the Equitable of New 
York, as the largest minority stckholder in 
the Federal Trust, excited much com- 
ment among insurance men to the sig- 
nificance of’ this transaction. All agree that 
it is an important step and one that has in- 
volved considerable thought. Inasmuch 
there have been, time, attempts 
made to get control of the stock life insurance 


has 


as 


as 


from time to 


companies, and particularly owing to the effort 
of a few months ago to buy the stock of the 
Equitable, owned by the Hyde estate, no doubt 
President Dryden desired to place the con- 
trolling interest of the Prudential beyond any 
danger from raiders. When the deal was first 
announced without much explanation and it 
was found that the Equitable had an interest 
in the Federal Trust, some held that the 
Equitable had gotten a hold on the Pruden- 
tial’s stock and would have a voice in its man- 
agement through the Federal Trust Company. 
This phase of the question, however, is branded 
as untrue at the home office of the Prudential. 
However, there is no doubt but that an alli- 
ance has been struck between the two com- 
panies. It has been understood that the New 
York Life and Metropolitan worked in har- 
mony and it would not be surprising, there- 
fore, to find that similar co-operation will now 
be the order of the day between the Equitable 
and Prudential. 
Deal Was a Skilled Move. 

Inasmuch as President Dryden is pretty 
well advanced in has made a great 
success of the Prudential and is now in the 
United States Senate, he may relinquish his 
active interest in the Prudential, and add 
to his fame as an underwriter and statesman 
that of a financier. All will acknowledge that 
the deal whereby the Federal Trust holds the 
controlling interest in the Prudential as trustee 
and at the same time the Prudential controls 
the trust company, is a skilled move. 

“Holland,” the distinguished New York 
newspaper correspondent, who is in touch with 
the best financial men of the country, 
the following article to the papers he 
sents on the Prudential deal: 


years, 


wrote 
repre 


Dryden Becomes a Great Financier. 


lf there should be next winter a disposition 
on the part of the Federal Senate to obtain 
authoritative information upon the subject of 
community of interest, mergers, combinations, 
direct or indirect, and the details of abstract, 
highly specialized finance, it would not be 
necessary to appoint a committee or to create 
a commission. The Senate has among its own 
membership a Senator recently admitted to 
that intellectual and legislative club, as it has 
been called, who has since the adjournment 
of Congress last summer worked out a new 
and an advanced method of financing which 
is such a novelty in the application of the 
community of interest principle that it has 
commanded much attention in this city, and is 
bringing to the Senator tributes which fully 
match those that followed his election 
United States Senator. 

For it is the understanding here 


as 


that the 





WANTED. 


Two first-class men to take stock in 
a old established life agency in Cincin- 
nati; no money required. Address E, 
B., care of Western Underwriter €a.:, 
Cincinnati, Ohio. 
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recently announced financing of the greatest 
of the New Jersey insurance corporations and 
one of the largest in the world into the pos- 
session, of the largest of trust institutions in 
the United States, or soon to be the largest. 
while at the same time the control of this 
trust institution is financed into the possession 
of the insurance corporation, is the consumma- 
tion of a plan conceived and in many of 
its details, worked out by the junior Senator 
from New Jersey, John F. Dryden. 
Plan Creates Surprise. 


\ day or two ago a brief paragraph, almost 
concealed among the technical items printed 
in connection with the money market or stock 
market reports, stated that the insurance cor- 
poration of which Senator Dryden is president 
was to permit a majority interest to pass into 
the possession of the Fidelity Trust Company 
of Newark, N. J. Of course, for those ex- 
perienced financiers who happened to see this 
paragraph, and who had not been earlier in- 
formed of this plan, the announcement was 
both interesting and surprising. 


Questions Are Asked. 


Why should a corporation that writes in- 
surance policies and that carries hundreds of 
millions of insurance, and possesses many 
millions of resources, and is esteemed worthy 
to rank with the most successful of corpora- 
tions, seem suddenly disposed to pass the con- 
trol to a banking institution? On the ~¥ 
hand, why should a trust corporation find 1 
expedient to increase its capital so that it 
may be able to buy one share more than one- 
half of the stock of the insurance corporation, 
thereby securing control? 

The details of the financing are interesting 
and ought to be explained for those who 
would be glad to get an inkling of the meaning 
of this truly sensational and momentous trans- 
ference of control. 

How Transfer Was Made. 


The Fidelity Trust corporation, 
crease of capital stock, 
new stock. This new stock was marketed 
at 600 and that seems to be a favorite ng- 
ure. It was that premium which the directors 
ef the National City bank of New York 
fixed upon when they recently increased their 
capital stock so that the bank became the most 


by an in- 
secures $6,000,000 in 


heavily capitalized national bank in the United 
States. The financing of the United States 
Realty Company, one of the largest trans- 


actions in this city of the year, was accomp- 
lished partially through an increase of capital 
stock, which was marketed at 600 premium. 

By this increase of capital stock the Fi- 
delity Trust corporation is enabled to buy 
control of the Prudential Life Insurance cor- 
poration. The inference is that it pays $6,- 
000,600 for this control, the $600 represent- 
ing the one share more than one-half of the 
On the other hand, the Prudential Life 
Insurance Company secures absolute control 
of a majority of the stock of the Fidelity Trust 
corporation, and in this reciprocity of owner- 
ship, this absolutely novel mutuality, to 
speak, of interest, is disclosed the latest of the 
applications of the community of interest prin- 
ciple. 


stock. 


so 


Work Done by Young Men. 


The ‘rust Company of Newark, which is 
one of the parties to this new consummated 
negotiation, will, by reason of this transac- 
tion, place itself at the head of the list of 
trust institutions that do a banking and trust 
business in the United States. It even passes 
the venerable United States Trust of this 
city, and may look back at the procession that 
is behind it and see the old Union Trust and 
the new Morton Trust and one or two in New 
England that have been proud of recent 
achievements, following, none of them very 
near, some of them fur away. It is a young 
man’s institution. In it have been collecte.l 
some of the brightest of the younger intel- 
lects of the United States. 


Understand the Full Details. 


Chey understand the technique and the tac- 
tics, the conventional details, and the tradi- 
tions of banking. In addition to that, they 
have disclosed a remarkable comprehension 
of modern opportunities, a comprehension 
which we in New York have presumed was 
limited to Mr. Stillman, Mr. Morgan, Wil- 
liam Rockefeller, to the ‘William C. Whitney 
group, arid, in a lesser degree, to the group of 
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which Charles W. Morse is the central 
ence. 

All of tiese are older 
the majority of those who have been direc: 
ing the affairs of this Newark trust instit 
tion. No doubt it was the ability and t! 
banking statesmanship which these young m 
recently revealed in other transactions 
noiably one or two New Jersey mergers, whic! 


inf 


men, however, thar 


have 


fixed the attention of the management of 
the insurance corporation upon them. Wh. 
this trust corporation is considered, then on 


is disposed to say that . fay es the truth 
the saying that this is the day for and of 
young men. 


Dryden Still ia Control. 


And yet if the more secretive, the deepe: 
motive which has led to this impressive pie 
ot financing were to be known this remar 


might be qualified. The insurance corpora 
tion is still under the direction of that bril 
hant though small group of men of whom 
Senator Dryden is the central authority, which 
not many years ago, undertook in Newark tu 
establish a method of life insurance bass 
upon a system in vogue in London. 
hey sent Mr. Dryden to Europe, 
there a year or two, 
thoroughly 


kept hin 
so that he might becom: 
familiar with a system which even 
wise men, and especially those experieiced 
in that business, said would be doomed t 
failure in the United States. Five cent in 
surance, they called it. For a year or two 
after Mr. Dryden’s return it did seem doomed 
to failure. Then suddenly the 


corner Was 
turned, the difficulties surmounted, and on 
of the greatest of American corporations, 
fluential in finance, especially influential in 


full tide of 
Older Group Sees the Situation. 


politics, was in the success. 


Sut this older group begins to feel, if :v: 
the weight of years, at least a vivid sense oi 
the fact that the time in the natural order ot 
events cannot be many years distant when 
the direction of this mee og See must as: 
into other hands. It would be natural to in 
fer that if young men, connected by family o1 
other ties with the founders of this institu 
tion, cared to carry on the work, the control 
would pass to them. But it has been pre 
sumed that those who would naturally in 
herit this direction are satisfied with the 
achievements of the founders, in that respect 
differing from the young group that manages 
the Fidelity Trust corporation, who came 
into it upen their merits and not by inherit 
ance. 

Effort to Control the Equitable. 


Some menths ago there 
a disturbance here whose 


sudden 
effects 


came of a 
superficial 


were not especially noticed by the public, but 
the rumblings, the anxieties, and the appre 
hensions occasioned by it to an- inner cir 


cle caused a 
still causes 


shock, the remembrance of which 
men who were then interested to 
shiver and to hold their breath for a moment 
as they speak of it. The late president of the 
Equitable Life Assurance corporation of this 
city bequeathed to his son a majority of the 
stock of that corporation, the total capitaliza 
tion being 100 shares. 

The son was.a graduate of Harvard, seemed 
fascinated with the study of the French lan 
guage and literature, devoted in a manly way 
to some of the more active sports, so that many 
presumed that, in view of this disposition and 
of the vast wealtn he inherited, he might pre 
fer a life of cultivation amid books, the more 
ennobling sports with paintings and 
sculpture, 


and 


Proposition Made to Hyde. 


Possibly presuming upon that suspicion there 
came suddenly a proposition to him that he 
dispose of his majority interest in this cor- 
poration, it being understood that he was of- 
fered as much as $5.000 a share, and that 
even $7,000 would have been offered had he 
held off for that sum. The par value of this 
stock was $100. Had he sold fifty-one shares 
at $7,000 he would have received $357,000 for 
a stock which if it were sold at par would 
have fetched $5,100. It was the understanding 
also- that there was to be a bonus. No one 
except the parties to the proposition knows 
what this bonus was to be. Common report 
has it that it was in the neighborhood of $7, 
000,000. 

It can easily be imagined at least by men 
of fimancial experience what the effect in 
the financial world would have been had it 
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been announced that the control of this mam- 
moth corporation, mammoth in its resources 
and power, had passed to one of those groups 
of daring capitalists whose projects involved 
not merely millions, but hundreds of millions. 
What would it have meant to Mr. Harriman, 
who was suspected of having made that offer, 
had he been able to control this corporation; 
how much would it have meant even to Mr. 
Morgan? 
Young Owner Stands Firm. 


But the young owner of this majority stock 
stood firm, revealing a heritage of obstinate 
purpose which was characteristic of his father, 
and in standing firm he relieved almost count- 
less apprehensions. Every life insurance cor- 
poration in New York, however, that was a 
joint stock company overhauled its charter, 
some proposed to seek legislation whereby 
the charter could be amended, and one or two 
have amendments of that kind in view now, 
so that assault of that kind could be easily 
resisted. 

Impression Made on Dryden. 

This attempt, followed as it was by the 
colossal struggle with Mr. Harriman on one 
side and Mr. Hill and Mr. Morgan upon the 
other for the control of the Burlington and 
the Northern Pacific, that followed as it was, 
by the sudden and successful capture of the 
Louisville & Nashville by outside interests, 
impressed upon many who are in control of 
profit-making corporations, among them Sen- 
ator Dryden, the necessity of providing some 
means for protection. James J. Hill men- 
tioned that as being one of the inspiring 
motives that led to the organization of the 
Northern Securities Company. 

It is partially due to a motive of that kind 
that Mr. Gould has perfected a plan for pass- 
ing to the control of a corporation the ma- 
jority interests of the various Gould railway 
systems. That in part was what Mr. Morgan 
had in view when he perfected the plan for 
the permanent protection of the Louisville & 
Nashville and other railroad systems in the 
South. 

Dryden’s Plan an Improvement. 

Senator Dryden has been known as the 
master mind of the insurance corporation, 
and also among politicians as a most adroit 
political disciplinarian, with a power of 
marshaling men into political organization, 
an ability which enabled him to capture the 
seat in the Federal Senate made vacant by 
General Sewell’s death. But he has not been 
recognized as one of the supremely great crea- 
tive financiers. 

That recognition has now cometo him, and 
it is because he seems to have improved 
upon the community of interest plan and to 
have devised a method of merging which is 
not open to any accusation from those who 
execute the law. Had he simply arranged 
for the transfer of the control of the insur- 
ance corporation to the Fidelity Trust, he 
would have done no more than others have 
shown him how to do. It would have been 
said that the insurance corporation being 
owned, so far as control is concerned, bv one 
of the most successful of banking institu- 
tions, its policy is certain to be maintained, 
and it is now in position to fend off any pred- 
atory attempts on the part of covetous capi- 
tal to gain possession of the institution so as 
to enjoy the incidental advantages which its 
vast resources would give. 

Ownership Is Reciprocal. 


But Senator Dryden went further than 
that. In arranging for a transfer of the 
control of the insurance corporation with 


the trust company, he also conceived a plan 
involving community of interest in its high- 
est and latest form. His plan was that the 
insurance company should, as a corporation, 
own a controlling interest in the trust in- 
stitution, and when he expounded this plan 
it was instantly perceived that in the reci- 
procity established, in the symmetry of the 
arrangement, in the even balancing of con- 
trol, there were advantages of a character 
hitherto unthought of by those who have 
undertaken to finance great plans. Each 
owns the other. The interests of the one 
may elect the directorate in the other. In 
law they are distinct, but a perfect com- 
munity of interest is established because there 
is also a perfect community of ownership. 


Balance Held by the Equitable. 


There is a little balance of ownership, a 
remnant, a minority, and that, it is under- 





stood, has passed into the possession of the 
Equitable Life Assurance Company of this city. 
This ownership will serve as in a machine 
the governor or flywheel serves. But it is 
inferred here that it points to a future finan- 
cing in New York similar in character to 
that with which Senator Dryden is so con- 
spicuously identified. Recently the Eauitable 
Assurance corporation has created an Equit- 
able Trust corporation. Why it should do 
that was not clear, since it already had intimate 
banking associations, and, in one or two cases, 
controlling authority. 


May Adopt New Jersey Idea. 


But it is now inferred that, in order to 
maintain the policy, the traditions of this 
insurance association, in order to prevent as 
far as possible attempts of powerful capi- 
tal to capture it, this Equitable Trust com- 
pany has been organized with the view ul- 
timately of financing the majority ownership 
of the insurance corporation into its posses- 
sion. The ownership of the trust corporation 
is now in the ‘y»ssession of interests iden- 
tified with the insurance company. 





MEETING OF THE CHICAGO LIFE /IEN. 


Addresses by President Hamilton of the Fed- 
eral Life and President Birdseye of the 
Connecticut Association. 


The Life Underwriters Association of Chi- 
cago held its October meeting last Tuesday 
evening with President R. D. Bokum in the 
chair. The report of the executive committee 
recommended a vote of thanks and an expres- 
sion of appreciation for the services of W. D. 
Wyman as president of the National association 
during the past year. This report was adopted 
with a rising vote. R. H. Gulley of the Con- 
necticut General and W. T. Van Arsdale of 
the Mutual Benefit were elected to membership. 
The new members proposed were Max Lin- 
dauer of the Connecticut Mutual, J. L. Cockle 
of Washington and A. W. Stevens of the 
Northwestern Mutual. 

President Isaac Miller Hamilton of the Fed- 
eral Life read the chief paper of the evening. 
His subject was “The Relation of the Home 
Office to the Field Worker.” Mr. Hamilton 
impressed the association with his earnestness 
and sincerity. He believes that so long as 
there is sympathetic co-operation and mutual 
understanding between the office and the field, a 
company will have a natural and easy growth. 
He thinks that the two departments of a life 
insurance company are equally important and 
each should have the credit due it. He holds 
that much of the friction between the office and 
the field is useless and inexcusable. He showed 
that attempts to eliminate the field worker from 
the machinery of the company had resulted in 
the company ceasing to be any factor in the 
business, referring particularly to’ the Equitable 
of England and the Presbyterian Ministers 
Fund of Philadelphia, companies which tried 
to get business without agents. He proved 
that, in order to attain any size amd to grow 
as it should, a company must have am honest 
and _ effective corps of field men, and an able 
and sympathetic home office management. He 
showed how one of the prominent Iowa life 
insurance companies had an exceedingly strong 
home office management, and yet lacked an 
effective field force, thus deterring its growth. 
He referred in a similar manner to an old St. 
Louis life insurance company, showing that one 
department of a company will not insure its 
success. He feels that ofttimes the field 
worker believes he is being antagonized by 
the home office when he is not aware of the 
true conditions and does not realize to what 
extent the home office is endeavoring to assist 
him. He also stated that the home office may 
at times, unjustly, think the agent is not loyal. 
Mr. Hamilton asserted that there was a com- 
mon ground on which the interests of both 
should find full play and work hand in hand 
with each other. He stated that fairness and 
liberality from the home office and proper en- 
couragement at the right time would not go 
unrewarded. He believes that a company 
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should build up its field force so that it will 
have a distinct interest in its future, thus bind 
ing all parts of the structure closely togethe 
He spoke on the great scope of life insuramce, 
and showed that it was entitled fully to public 
consideration. Mr. Hamilton does not believe 
in buying the sentiment and fealty of agents 
He states than an agent should be paid what 
he is worth and promoted on his merit. He 
argued for fair competition, stating that hon- 
orable competition 
times. 

A. J. Birdseye, manager of the Mutual Bene 
fit at Hartford, Conn., and president of the Con 
necticut Life Underwriters Association, spoke 
on the benefits of the association to the indi 
vidual He called some of the 
essentials necessary in life insurance work and 
contended for right conduct at all times. W 
D. Wyman, who has just retired as president 
of the National association, expressed his ap 
preciation and gratitude for the support and 
encouragement he had received from the Chi- 
cago association. He urged all to join in ad- 
vancing the association spirit and carrying on 
the good work to others 

Fred B. Mason, who has just 
secretary of the National 
trotted out by the president 
nome ; Mr. Mason also expressed his grati 
t oer loyalty ot the Chicago managers 

» Brackett Bishop of the Massachusetts 
Mutual made some remarks on the 
conduct of the Chicago delegation at Cincinnati. 
John K. Stearns gave some thoughts, breaking 
out ever and anon in meter. 
were made by Editor H. H. 
surance Economics. 


was to be desired at all 


attention to 


been re-elected 
association, was 


as “Our Spoiled 


facetious 


grief remarks 
Putnam of In- 


negate 
PENN MUTUAL'S CHICAGO CHANGE. 

The Penn Mutual Life has made an im 
portant change in its Chicago office. Calvin S 
Smith, who has been the maanger for some 
years, takes into partnership with him Clyde 
J. McCary and Maxwell E. ; 


Randolph. The 
firm name is to be Smith, McCary & Co. Mr. 
Smith has been with the Penn Mutual for 


twenty years, and Mr. -McCary, who has been 

his right hand man, has closed nine vears of 

service with him. Mr. Randolph, the cashier, 

has rounded out fifteen years with the Penn 

This will make a good firm, as all the gentle 

men are well known and active underwriters. 
+ + 


MUTUAL LIFE READY FOR BUSINESS 
Now that the Mutual Life of Illinois has its 


license from the Illinois department it will 
soon be in the field for business. It will 
probably enter ten States immediately, in 
cluding New York and Pennsylvania, inas 


much as Actuary Dawson advises the culti- 
vation of the best eastern field at once. Sev 
eral men are in correspondence with the com 
pany as to agency contracts. It is the plan to 
divide the territory up into districts and place 
a manager over each, rather than having state 

managers. 

anal ~~ 

AUXILIARY WORK IS PROGRESSING, 
There is a movement in some quarters to 
extend the auxiliary work of the National As- 
sociation of Life A body of 
Cleveland men will go to Canton, Ohio, to or- 
ganize an association there. It is 


Underwriters. 


also pro- 
posed to have an asosciation composed of life 
underwriters of the three cities of Moline and 
Rock Island, Ill., and Davenport, Ia. It is 
likely that the Chicago association will do the 
main work in starting this organization. 
JOHN H. LYNN’S INSURANCE 

The first move in the fight which promises 
to come over the insurance on the life of the 
late John Lynn, was made a few days ago, 
when his daughter, Jeannette Lynn, brought 
suit in Youngstown, O., against the Metfopoli- 
tan Life for $500 and interest. Lynn died in 
a shanty in “Rat Row” in Cineinnati in July: 
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There was about $10,000 insurance on his life 
in the Metropolitan, Prudential, Ohio Life and 
Inter-State Life of Cincinnati, and perhaps 
other companies. Some of it had been taken 
in recent years and the premiums were paid 
from Youngstown, where Lynn’s wife and 
daughter lived in good style, while he lived 
in one room among negroes and in the utmost 
squalor. It was intimated at the time of his 
death that he had been impersonated by some- 
body else when the insurance was applied for, 
and the companies refused to pay the claim. 
++ + 
QUESTION OF OHIO TAXATION. 

The question has been made in the Ohio 
insurance department by some life insurance 
companies, respecting the construction of the 
law providing for the taxation of insurance 
companies, as amended by the last legislature. 
The law, before the amendment, required pay- 
ment of the tax to counties at the local rate 
on the gross premiums, but allowed regular 
life companies to deduct from the gross pre- 
miums “dividends or surplus from previous 
payments allowed and used in the payment of 
current premiums, cancellation or surrender 
values and commissions paid to the citizens 
of this State,” the tax to be computed on the 
balance after such deduction. The amended 
law repeals the provision requiring payment 
to counties, and directs that the tax at 2% 
per cent shall be paid to the State. The pro- 
vision above quoted is eliminated in the 
amended law, but the amended law provides 
that the tax shall be computed on the gross 
premiums less “return premiums paid for can- 
cellations, and, also, considerations received 
from other companies for reinsurance in this 
State.” Some companies are contending that 
the provision in the amended law for deduc- 
tions of return premiums for cancellations is 
to be construed the same as “dividends or 
surplus from previous payments allowed and 
used in the payment of current premiums, can- 
cellations or surrender values” in the former 
law. Tle superintendent of insurance holds 
that “return premiums” does not comprehend 
or inclutle surrender values, but that deduc- 
tions can only be made for return premiums, 
as in the case of a fire insurance company 
canceling a-policy and returning the unearned 
premium; or in the case of a life company 
rejecting the policy, or by agreement with the 
assured, or otherwise, returning the policy and 
repaying the premium advanced on it. 

ad ++ 
PACIFIC MUTUAL LIFE’S PROGRESS. 

The Pacific Mutual Life expects to write 
$15,000,000 in business this year, in compari- 
son with $12,000,000 last year. It has been 
making distinct gains all along the line, and 
is now looked upon as a company of increasing 
power. Its accident business almost reached 
$500,000 in premium for the first nine months 
of the year. 





LIFE NOTES. 
The Hartford Life is putting out a ten- 
year investment contract, patterned after the 
lowa compaines. 


The Illinois Life will shortly get out an an- 
nuity contract something after the style of 
that of the National of Vermont. 


A. J. Birdseye of Hartford, Conn., manager 
of the Mutual Benefit Life, is now in Chicago 
doing some personal work in that city. 


A deal is on foot among some of the promi- 
nent Catholics of the country to organize a 
life company to specialize on business gotten 
from persons of that faith. 


Messrs. Knorr & Co., managers of the Se- 
curity Mutual Life at Toledo, are placing new 
business on their books at the rate of over 
half a million a year. 


_Edward Tinsley of Covington, Ky., has re- 
signed his position as clerk to his father, who 
is United States district attorney, to go with 
the Fidelity Mutual Life at Piqua, Ohio. 








AMONG THE CASUALTY MEN. 





EXPERIENCE ON THE TEAMS BUSINESS. 


Outside Companies Make Rates to Suit the 
Specific Risks and in Many Cases 
Cut Rates. 


Since the Liability Conference increased rates 
on teams, there has been pretty much of a 
Confer- 
ence companies in many instances are allowing 
a 25 per cent reduction, owing to the fact that 
some of the outside companies are not de- 
manding the conference rates. The confer- 
ence companies are at a disadvantage in some 
respects in writing teams business, because 
they have to follow the classification rate 
rather than have a specific rate made for the 
special risk at hand. Teams business has been 
unprofitable in some of the large cities, and 
particularly on classes of this business, such as 
brewery wagons and other fast moving teams. 
The conference companies find that it is im- 
possible to keep their renewais at the increased 
rate. In congested centers, the experience of 
companies as to losses has been unfavorable, 
but as a general rule teams business has 
proven profitable. 


scramble over this class of business. 





CASUALTY APPOINTMENTS. 
The following are recent casualty appoint- 
ments: 


OHIO. 
Fidelity & Casualty—Homer C. Howard, Colum- 
bus; Moor Bros., Long & Co., Toledo; Barker, 


Frost & Co., Toledo; J. B. Jones, Montpelier. 


North American Accident—J. Walter Wills, 
Cleveland. 

Ocean Accident & Guarantee—S. G. Rosson, 
Cincinnati; Whittlesey Adams and Fred Adams, 


Warren. F 

Philadelphia Casualty—Fred C. Evans, Newark ; 
Filmore Musser, Portsmouth; Harry M. Van Loon, 
Circleville; C. F. Moore, Marietta. 

Standard L. & A.—John H. Peterson, Elmore. 

U. S. Casualty—oO. C. Saum, Cleveland. 

U. S. Fidelity & Guarantee—Roderic Jones, Gran- 
ville. 

U. S. Health & Accident—Chas. L. Straw, Paul- 
ding. 


Woodmen’s Accident—H. N. 


MICHIGAN. 


Central Accident—Chas. P. Gage, Grand Rapids. 
U. S. Casualty—A. M. Cooper, Clifford. 

U. S. Health & Accident—W. 8. Bross, Jackson. 
Home Mutual Benefit, Ind.—J. A. Henry, Far- 


well. 

Michigan Benevolent, Mich.—Jas. Ford, Fred- 
erick: G. F. Bowman, Jennings; Wesley Allison, 
Lake City; A. W. Gowdie, Lake City; J. W. Talla- 
hays, Missaukee. 

Standard Benefit, Mich.—A. A. McDonald, Al- 
pena; W. H. Perry, Central Lake; A. W. Curtis, 


Morgan, Dayton. 





Corunna; C. V. Craft, Flint; John Payne, 

Standish; John Spillam, Swartz Creek; S. A. 

Durham, Vassar. ‘ 
United States Accident, Mich.—C. H. Utley, 


Cadillac. 
WISCONSIN. 

Protective—A. L. 

Fidelity & Deposit—W. A. 

La Crosse Mutual—Alfred Terry; M. BE. Mce- 
Donald, Argyle; G. S. Rice, Whitehall. 

National Protective—C. B. Spellman, Green Bay. 

Northern Accident—Charles E. Poorman, Bar- 
ron: Marten C. Anderson, Burkhardt. 

Northwestern Cas.—Wm. Kurowski, Pulaski; J. 
Bucklin, Antigo: Matin Kelpinski, Hofa Park; 
P. E. Kempne, Seymour; H. W. Willard, Antigo; 


sadger Murphy, Hortonville. 


Jackson, Janesville. 


Luther Stone, Antigo: J. I. Coxe, Rhinelander ; 
Frank Frazier, Pittsville; Edgar C. Larson, La 


Crosse; I. A. Smith, Wausau; J. F. 
Manitowoc; C. D. Day, Seymour. 

Pacifie Mutual (Accident Department) 
M. Oberndorfer, Milwaukee. 

United States Casualty—Herbert L. Roloff, Mil- 
waukee. 

United States Fidelity & 
McAllister, Oconto. 

Western Relief—W. W. Gott, Springfield. 

INDIANA. 


Englebrecht, 


-Lion 


Guaranty—A. Irene 


U. S. Fidelity & Guaranty—Alvin E. Barrows, 
Connersville; E. C. Schuetz, Carbon. 
++ ++ 


OUTSIDE COMPANIES AND RATES. 

A manager of a large liability company takes 
exception to the statement that outside liability 
companies are able to discriminate as to rates, 
according to the risk, unless they have had a 
long experience of their own. 
following assertion: 

“One can hardly realize that the Etna, or 
any other company just entering’ the liability 
field, is able to judge whether a risk is either 
good or bad. They have no statistics and 
must, therefore, in almost every instance, go 


He makes the 





by what the assured tell them, and it can read- 
ily be appreciated that they always endeavor 
to make out their risk is the “only one,” 
which is not altogether a wise method to per- 
sue in making rates for individual risks. On 
the other hand, the conference companies have 
the statistics and tabulated experience on prac- 
tically all of the business in the various States 
and consequently must know what rates should 
be charged. What your article says concerning 
the turning down of poor business by the 
#Etna can hardly be believed by one in the 
field who knows inadequate rates are quoted 
on numerous risks by some of our brotherly 
competitors.” 
+ bd 
SITUATION IN PLATE GLASS CIRCLES. 

There does not seem to be much hope of 
getting a stronger compact among the plate 
glass companies. There is still a nominal 
agreement among some of the companies, but 
there are as many outside of the compact 
The Union Casualty, Maryland Cas- 
uality and Metropolitan are no longer mem- 
bers of the agreement. In Chicago the situa- 
tion is even worse from a rate standpoint. 
lhe Pacific Surety does not affiliate with any 
of the companies on rates. When rates are 
maintained, there is a good margin of profit 
in the plate glass business. Owing to the fact 
that so little depends upon the condition of 
the company, it is a business that travels 
here and there with the wind. A company 
with $10,000 to protect it is just as good in 
the plate glass field as a $500,000 company. 
Owing to the small premiums in_ this 
line, and the number of companies writing the 
business there is not much likelihood of any 
strong compact being formed. 

++ ++ 
NEW LIVE STOCK COMPANY ORGANIZED. 

Articles of association of the Stockmens In- 
demnity Company of Jackson, Mich., were re- 
cently filed. The company will insure live 
stock the ages of six and twelve 
years. Its operations will be confined to the 
State of Michigan. The trustees are W. H. 
Brooks, J. J. Harris, Lawrence W. Hogg and 
Homer N. Strong of Jackson, and Glenn Doy- 
kin of Jonesville. 

+ ++ 
DISABILITY INSURANCE. 

The Fidelity & Casualty Bulletin says, re- 
garding disability insurance: 

“Life insurance covers death—total loss. 
Disability insurance covers sicknesses and ac- 
cidental injuries—partial loss. Is not insur- 
ance of the partial losses through personal dis- 
ability as important as insurance of the 
partial losses through fire? One would not 
carry a fire policy that would cover total loss 
only. Why should one be satisfied with a 
personal policy covering total loss only? 
Carry the idea through, but from an agent’s 
point of view. 

“The life business of the United States is 
enormous. Accident lines have progressed 
fairly well alone. When reinforced with the 
health line, including disability insurance, it 
should take great proportions. The insuring 
public instinctively recognizes the complete- 
ness of the protection offered by a contract 
that is not a burden, but a blessing when per- 
sonal disability causes income to decrease and 
outgoes to increase. What does this mean 
to agents?’ 

“With the new line, desirable contracts, a 
strong company and practically every one un- 
insured, the prospects are certainly attract- 
ive. Every agent must, of course, work per- 
sonally. It is upon his own direct solicitations 
that he shoufd rely. But every agent that 
knows an insurance agent in any other kind 
of work, should enlist him in building up the 
disability line. Every agent, whatever his 
specialty, has clients to whom he can appeal, 
and it is particularly true that life agents can 
render good service in our lines.” 


as in. 


between 





E. F. Larson, who became notorious in pass- 
ing forged deeds on the Wisconsin insurance 
department, in connection with the Universal 
Casualty Company of Milwaukee, has been 
sentenced to seven yéars’ labor in the Milwau- 
kee penitentiary. 
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LIFE APPOINTMENTS. 
The following are recent life appointments: 


OHIO. 


Aitna—Aaron Frantz, Cc. P. Lenz, 
Youngstown; C. EB. Gove, Milan. 

Bankers—Clark H. Kennedy, Youngstown. 

Equitable—G. Elwood Koplin, Cleveland. 

Home—John L. Lewis, Newark. 

Mutual, N. Y.—Frank F. Hanlon, Barnesville; 
Herbert W. Mitchell, St. Clairsville; R. A. Cal- 
lander, Bellaire; M. C. Martin, Nashville; Henry 
D. Putney, Conneaut; Pervus G. Palmer, Millers- 
burg. 

Mutual Benefit—William M. Piatt, Cincinnati; 
Hayward L. Brown, Toledo. 

New York—Joseph D. Stuart, Mechanicsburg ; 
c. W. Turner, Martinsville ; fe . McCaslin, 
Cleveland ; C. D. Sunderlin, E. T. Wells and A. P. 
Mackie, Toledo; E. L. Hammond, Sebring; P. A. 
Willhite, Rudolph. 

Mutual—Chas. 


Delaware ; 





Northwestern E. Matthews, 
Newark. 

Provident Savings—H. A. Jackson, Youngstown. 

State, Ind.—John T. McGinness, Cleveland. 

Travelers—John A. Wolcott, Cincinnati. 

United States—J. N. Shockney, Union City. 


MICHIGAN. 


Illinois Life—T. L. Graves, Kalamazoo. 
Mutual Benefit—Adam Wagner, Belding. 
Mass. Mutual—Allie Joslin, Alpena; F. O. Rob- 
bins, Detroit; Thos. Lockhart, Grand Rapids. 
New England Mutual—c. P. Gage, Grand Rap- 
ids. 
New York Life—Albert Rumball, Detroit. 
Northwestern Mutual—L. G. Maybee, Lansing. 
Phenix Mutual—Joseph Bauer, Manistee ; Mary 
C. Ryan, Mt. Pleasant. 
Prudential—H. J. Bulloph, 
Lancefield, Sault Ste. Marie. 
Sun Life, 





Pontiac; A. C. 


Can.—C. N. Moore, Detroit; H. C. 
Stevenson, Port Huron; G. McKenzie, Port 
Huron; Henry Warington, Port Huron; E. B. 
Tichenor, Port Huron. 


Security Mutual, N. Y.—S. A. Robinson, Hard- 
grove; Rudolph Papst, Lexington; E. A. Duncan, 
Pickford; E. M. Johnson, Petoskey; Hastings & 
McKinnon, Port Huron; Lanning & Lyon, Sault 
Ste. Marie; Jennie Moore, Sault Ste. Marie; G. H. 
Moore, Sault Ste. Marie. 


WISCONSIN. 


Metropolitan Life—Charles J. Goss, 
Jay E. Baker, Madison; August C. Lash, Sheboy- 
gan; George E. Walsh, Sheboygan; Robert 
Schmidt, Sheboygan; Fred C. Smith, Oshkosh ; 
Alvis Klaus, Manitowoc; Fred Kohlmeyer, Mani- 
towoc ; Joseph L. Brunel, Fond du Lac; Thomas O. 
Evans, Green Bay; William J. Weidman, Apple- 
ton; Edward McKenna, Waukesha; Oma Shaffer, 
Kenosha: Christian Sorensen, Racine; Marion 
Saxen, West Superior: Hanning Gustafson, West 
Superior; Chipman Day, West Superior; Oscar 
Dahlgren, Ashland; Charles A. Beisner, Milwau- 
kee; Caspar Lipp, Joseph Frumiss, Kurt Zedlitz, 
Bernhard Krasnow, John J. Strassen, William A. 
Tucker, Herbert W. Granger, Asa T. Cook, Mil- 
waukee; Maurice E. Moore, South Milwaukee; 
Louis A. Walters, Merrill; George W. Sheerin, 
Antigo; Lillian Kordisch, La Crosse. 

National Life, Vt.——Jeremiah Mulloy, Neenah. 

National Life & Trust—W. H. Drown, Milwau- 
kee; Henry H. Hinkham, J. K. Harris, Milwau- 


kee. 
Brunner, Chippewa Falls; 


Portage ; 


New York Life—G. 
E. H. Stoddard, Grand Rapids; Max Traxler, Mil- 
waukee. 

Northwestern National—Walter T. Wright, La 
Crosse. 

Northwestern Life & Savings—L. G. Catchpole, 
Beaver Dam; Marie Hawley, Minneapolis; Evelyn 
K. Tuttle, Clinton; William H. Parker, Minne- 
apolis; Carl F. Worm, Markesan; Ajah Young, 
Spring Green. 

Provident Savings—S. D. Palmer, Tomah. 

Union Central—J. H. Stibbe, Peshtigo. 

Wisconsin Life—C. M. Bird, Beloit. 


INDIANA. 


.tna—Wm. Land, Branchville; Oscar T. Dun- 
agan, Centre Point. 

Equitable Life—Louis C. Everton, Connersville. 

Hartford—Walter B. Long, Indianapolis. 

Home—Hoffine & Kirkpatrick, Fowler. 

New York Life—Leroy W. Sackett, Marshall. 








THE RENEWAL CONTRACT 
in the 
SECURITY MUTUAL LIFE 


enables a conscientious life insurance 
man to build up a steadily increasing 
income which is payable so long as the 
policies are in force. 

Fair commissions, best selling poli- 
cies, direct contracts. For agencies in 
Central States apply to Wm. Boswell, 
Agency Director, Cincinnati. 





By seeing a sample page in advance there is no 
possibility of your being disappointed when book 
is received. Sample page of any record that you 
are interested in sent on request. 

THE WESTERN UNDERWRITER COMPANY. 





Truly an Age of 








THE BENNINGTON, 
A Word Writing Typewriter. 


Destined to make back numbers of existing type 
writers. 

Has new and valuable features of merit, any two of 
which would make a superior machine. 

No larger than existing typewriters. 

We are now offering to investors a limited amount of 
stock at 50 cents on the dollar. As soon as we have 
sold en ugh to complete equipment, manufacture, ad- 
vertise and sell our machine, no more will be offered at 
any price. 

We want a few good men for active official positions, 
who will invest with us. 

If you are interested in the making of a choice invest- 
ment with good prospects of 40 to 60 per cent profit 
and which carries with it first right or preference to a 
good position, write us for prospectus. 


mm, CAPITAL STOCK, $1,500,000. SHARES, $1.00. 


THE BENNINGTON TYPEWRITER CO, 


304-5 LYCEUM BLDG., KANSAS CITY, U.S.A. 





THE FINEST TRAINS IN 
CENTRAL STATES 


BETWEEN 
Cincinnati, Indianapolis, Chicago. 


BETWEEN 
Dayton, 
Detroit. 


Cincinnati, Toledo, 


oe 
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Vestibuled Trains, Cafe Dining Service, 
Compartment Sleepers. 


D. G. EDWARDS, 


Pass. Traffic Mgr., Ciacinnati. 














Customers’ Expiration Books. 


In order to place samples of our va- 
rious forms of insurance supplies before 
the local agency trade, we have adopted 
the plan of making an extraordinary low 
rate on single sample forms. We havé 
an excellent Customers’ Expiration Book, 
Form 606, bound in a heavy, attractive 
cover, which sells at $1.50 per dozen; $5 
for 50, which includes printing of presenta- 
tion card. We will send a single sample 
book of this form on receipt of 20 cents. 
Other forms at other prices. Send for 
large catalog, free. Show your custom- 
ers that you appreciate their patronage 
and you will hold their business on your 
books, beside increasing and improving the 
quality of your own business. 

THe Western UNpdERwRITER COMPANY, 
Cincinnati. Chicago. 
413 Vine street, 164 La Salle street, 

















ROADWAY 
TRACK 


N Ee. VA/ EQUIPMENT 


FAST SCHEDULED TRAINS 


B. & O. S-W. 
ST. LOUIS 


Observation —Parlor—Dining Cars on Day Trains. 
Pullman Drawing Room Sleepers on Night Trains. 


DIRECT CONNECTION IN ST. LOUIS UNION DEPOT 
POR ALL POINTS IN THB 


West, Northwest and Southwest 


For rates, time of trains, Sleeping and Parlor Car 
Reservations or information regarding Home 
Seekers’ Excursions to the West, 
callon any Agent, or address 


J. B. SCOTT, 
District Passenger Agent. CINCINNATI, OHIO. 


0. P. McCARTY, 
General Passenger Agent. CINCINNATI, OHIO 


Big Four Route 


Direct Line to 
Only Depot in the City. 


NEW YORK trees «bs 
BOSTON 


Only Through Sleeping 
Private Compartment 


Car Line. 
Sleeping Cars. Strictly 


CHICAGO Sse, 
Three Trains a Day. ST. LOUIS 


Only Noonday Train. 
Unequaled Dining Car Service, 
Moderna Equipment, 
Fast Schedules. 


WARREN J. LYNCH, W. P. DEPPE, 
Gen. Pass. & Tkt. Agt. Asst.G. P. & T. A 
J. E. REEVES, Gen’l Southern Agt.. 
Crxcrxnatt, O. 




















Advertise judiciously. Every agent 
has at different times found it profit- 
able to supply the assured with a small 


complimentary insurance record. Our 
line of customers’ expiration books 
ranges in price from 10 cents te $2 
each. Send for a catalog. 


THE WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago. 











A loss record furnishes strong argu- 
ments to be used in convincing the as- 
sured as to the promptness of your com- 
panies in paying losses. Besides, you 
have a record that is very valuable for 
reference. Book is bound in flexible 
leather. Size, 1144x7% inches. Handy 
size so it may be kept in a desk drawer. 
Send for sample page. 

THe WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago. 

















20 THE WESTERN 


UNDERWRITER. 








Every “business man” keeps a comparative rec- 
ord of his profits and losses. We have a_book 
specially constructed for local agents. Three 
sizes. Sample page on request. 

Moneyback supplies. If any article you receive 


from us is not exactly as we represent, your money 
is returned and we pay transportation. 
Enterprising agents, in order to relieve their 
customers of any responsibility in looking after 
their own insurance, find great advantage from 


an advertising standpoint in supplying the as- 
sured with a record, giving a full list of the in- 
surance classified according to some _ schedule 
showing how it should be apportioned. Our stock 
of line books for the assured is very complete. 





STANLEY N. COTTERMAN & Co. 


145 LA SALLE STREET, CHICACO, 
GENERAL AGENTS FOR 


INDEPENDENT 
FIRE UNDERWRITERS 


OF ILLINOIS, 


Issue the New York Standard form of policy and are opea to write moderate 
SURPLUS lines on good risks at Full Tariff Rates. 


Underwriters’ Assets Over One-Half Million Dollars. 
RECENT LOSSES DISCOUNTED AND PAID: 

Thomas J. Lipton Company, Chicago, [1l. Due August 4, 1902. Paid June 10, 1902 
Morrison & Company, Toledo, Ohio. Due September 9, 1902. Paid July 9, 1902. 
Smith Vedder & Company. Brooklyn, N. Y. Due Sept. 15, 1902. Paid July 12. 1902. 
Jas. H. Smith & Co., Chicago, Ill. Due September 22. 1902. Paid July 26, 1902. 
Jeanette Hardware Co., New Orleans, La. Due Sept. 28, 1902. Paid August 1, 1902. 
Hugo D. Loeb, Chicago, Ill. Due October 5,1902. Paid August 5, 1902. 
W. Kaufmann. Indianapolis, Ind. Due Sept. 23,1902. Paid Aug. 15, 1902. 
The Bowler Foundry Co., Cleveland, O. Due Oct. 20,1902. Paid Aug. 26, 1902. 
L. & L. F. Schmidt, Prop. Due Oct. 21.1902. Paid Sept. 3, 1902. 


PROMPT PAYMENT OF LOSSES. 





Surplus Lines at Tariff Rates. 


A Lloyds That Possesses Underwriters Whose 
Financial Standing is Beyond Question. We 
Court a Full Investigation 


| SCOTTISH AMERICAN FIRE ASSOCIATION. 


Home Office: 195-197 La Salle Street. 
Tel. Central 3485. CHICAGO; ILL. 
A. J. SALOMON, General Manager. 
UNDERWRITERS: 

A. D, HANNAH—Treas. Hannah & Hogg, wholesale liquors and prop. Brevoort Hotel. 
DAVID HOGG—Pres. Hannah & Hogg, wholesale liquors and prop. Breyoort Hotel. 
HON. JOHN C. EVERETT—Justice of Peace. 
ED. F. KEEFER—Of Doud & Keefer, live stock commission. 
W. L. DOGGETT—Of W. L. Doggett & Bros., real estate. 





J. M. KAISER—Of Eiseman, Kaiser & Co., manufacturer of leather goods 
JOHN MILLOY—Of John Milloy & Co., wholesale dry ¢ 
GEORGE W. HOYT—Of George W. Hoyt & Co., wholesale dry 
B. Z. GLASER—Of B. Z. Glaser & Co., silks. 

N. E. NEWBURGER—General saiesman Marshal! Field & Co. 


oods. 


goods. 


, Wholesale. 








HERE’S AN OPPORTUNITY 


TO MAKE MONEY WITH LITTLE WORK; 
We offer over 200 prizes for practical ideas on how to sell Life Insurance, and we invite you to compete. 


THE CONTEST CLOSES NOVEMBER 25, 1902. 





Write a postal today for full particulars. 





Chamber of Commerce Building, 


THE AMERICAN COLLEGE OF INSURANCE, 


CLEVELAND, OHIO. 














NOT THE LARGEST 


Nor the Smallest—S8th in 1902 Business. 


But one whose Merit makes 
it a profitable Company for 


THE MAN BEHIND THE HOME 


to Insure in, or to work for as an Agent. 


The Fidelity Mutual Life 


Insurance Company of Philadelphia 
For Agency reply to L. G. FOUSE, 


ALEXANDER McKNIGHT, 
President. 





Vice-President. 








They all say: ‘‘The largest and strongest Lloyds in the 


West.”’ We simply say: 


American Fire Underwriters 
OF CHICAGO, ILL. 


Organized October, 1901. 
JOHN L. LUCAS, General Manager and Attorney. 
General Offices : ‘‘The Temple,” Chicago, Ill. 


SURPLUS LINES SOLICITED AT TARIFF RATES. 


JOHN L. LUCAS & CO., = U. S. General Agents, 


184 LA SALLE STREET, CHICAGO, ILL. 





P. M. STARNES, President. 

0. G. EDUMNvU>v -, Vicc-P resident. 
CALVIN MANNING, 2nd Vice-President. 
LEWIS SCHOOLER, Medical! Director. 


LIVE AGENTS! 


DE FOREST BOWMAN, Secretary. 
N. E. COFFIN, Counsel. 


HERE IS YOUR CHANCE TO MAKE MONEY. 


Investigate the plan of the 


NATIONAL LIFE & TRUST CO. 


A LECAL pe ete RECULAR LIFE INSURANCE COMPANY. 


Capital 


the State ot lowa. 
Participating basis. 
acting as general agents. 


Manager for Michigan. 





Look into the conditions of pur Guaranteed Ten- Year Fndowment Gold Bonds. 
issued by this company is protected by’ a deposit ot approved interest-bearing securities w ith the Auditor of 
This company also issues regular levei-premium oo -reserve life pol cies on the Non- 

Now is the time to secure the choicest territory. 
Address 


C. C. OTIS, Hammend Bidg., Cetrolt, Mich., 


DES MOINES, 1A. 


Stock, 200,000 


Every bond or contract 


Special induce ments to men capable of 


GEO. M. SYLVESTER, Manager, 
Central Dept., Tacoma Building, Chicago: 


TRUE and DEMING, Matthews Bidg., Milwaukee, Managers for Wisconsin. 








THE WESTERN UNDERWRITER. 


























21 
ROLLA V. WATT, Mer., 6s F In ur ” C. F. SHALLCROSS,. M 
° . F. » Mer. 
veil tial het Comes deen, Se ire Insurance Company of the World. Gu0. FOOT, Acct en 
Washington, Utah, Idaho, Arizona. Montana, - a pmerties coed FREDR’'K W. DAY, 2d 4ss't M 
New Mexico, Alaska, Hawaiian Islands. UNIFORM IN ITS BUSINESS METHODS. . . y+ ss gr. 
Royal Insurance Building, ew York Department, 
N. W. Cor. Pine & Sansome, San Francisco. 50 Wall Street, New York City 
JOHN TENRNY, Mer:, Geo. P. Field E. B. Cowles 
R. EMORY WARFIELD, Ass’t Mgr. FIELD & COWLES, Wers., 
Middle Dept . -—Pennsyivania, mow Jersey, New England Dept.—Massachusetts, Con- 
Delaware, Maryland, Virginia, North Caro- necticut, New Hampshire, Rhode Island 
lina, District of Columbia, West Virginia. Vermont, Maine . aiigs 
Royal Insurance Building, = : 
306 Walnut Street, Philadelphia, 85 Water Street, 
John H. Law. George W. Law. Boston, Mass. 
LAW BROTHERS, Mers., In f C moan 
Western Dept.-—Illinois, Ohio, Indiana. Sul ance oO p y. MILTON DARCAN, Mer. 
Michigan, Iowa, Kansas. Missouri, Minne- Southern Dept. Kentucky Tennessee, 
sota, Wisconsin, North Dakota, South Da- a Georgia, Florida, South Carolina, Alabama, 
kota, Nobeasks. Colorado, Vgoming. Transacting Business in America os a fg Hg —_ Louisiana, 
oyal insurance u ing, » India erritory. 
169 Jackson Street, Chicago. Over Half a Century. Louisville. Ky. 























VALUABLE FACTS FOR FIRE INSURANCE AGENTS. 


The Queen Insurance Co. recognizes that conditions are not the same at every agency. 
it a point to know the fire insurance situation locally as its agents know it. 


Its combined Dwelling House policy and Daily Report for use in states where a standard form is not used 
has received unlimited praise from its agents and patrons. 


Its Tornado policy is liberal and brief. 


Its forms for insurance of rents are attractive to property owners and materially broaden the field of the 
local agent’s operations. 


Its advertising matter is devised with the view of giving prominence to its local agent. 
Applications for agencies given prompt consideration. 


WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO. 


P. D. MCGREGOR, Manager. 


It therefore makes 


W. L. KING, Ass’t Manager. 














ASSETS (Market Values), THE— alia : 
Jan. 1, 1902, $76,839,027.69 IN CASE OF LAPSE the Insurance 


4 is CONTINUED IN FORCE as lofig as 
LIABILITIES, N.J. & N.Y. the value of the Policy will pay for; 
Standard $71,933,206.07 or, if preferred, a Cash or Paid-up 
oo : : : Policy Value is allowed. After the 

SURPLUS, . . $4,905,821.62 


second year, Policies are Incon- 
TESTABLE, and all restrictions as to 


residence, travel or occupation are 
Policies Absolutely Non-Forfeit- LIFE INSURAN CE removed. 
able After Second Year. COMPANY, The Company agrees in the Pol- 
































AMZI DODD, icy to Loan up to the Cash Surren- 
j NE WA RK. N. J. der Value, when a satisfa as- 
WANTED — Reliable and energetic President. 4 9 7 ’ signment ‘of the Policy is fiade as 
Agents. . . . For particulars, address the collateral security. Los##8 paid 
Company direct, or either of the State 5. semeseen SREWRY & MGWULTY immediately upon completion and 
vhos: e, address, and territory A. S. JOHN e c! ° 
nem, —— ee : 5 as siete ; , sou 3 State Agent for Michigan, State Agent for Ohio, approv al of proofs. 
tre given herewith. :: :: :: :: .. se Office, Campau Bldg., Office, The Pike Bldg., 
DETROIT. CINCINNATI. 
HM. L. PALMER, Pres:t. é 
J. W. SKINNER, Sco-y. THE ORGANIZED 1867. 


Northwestern M utual Life Ins. Co. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES, 








STATEMENT, JANUARY Ist, 1902. 











$151,944,757 
LOW Liabilities, including $24,927,315 surplus accumulations 
held to meet tontine and semi-tontine contracts 146,662,526 
MORTALITY. NO 
General Surplus 5,282,231 
a os >= REBATING 

Income during 1901 29,471,784 

ECONOMICAL —— PERMITTED. 
MANAGEMENT. Insurance Written during 1901* 70,318,227 


Insurance Gained during 1901* 45,057,710 
I BP IIN 2 ia sasanen env aciipetansebnnamnsnnentoneamgupsiaigenabibie 574,705,000 


*Incindi 





g orly busi actually paid for. 





BEST RESULTS TO POLICY-HOLDERS. MOST ATTRACTIVE POLICIES. 


Business Accepted Only From Regular Agents of the Company. 





For Further Information, or an Agency, address: 


WILLARD MERRILL. Vice Pres’t and Sup’t of Agencies, Milwaukee, Wis. 





THE WESTERN UNDERWRITER. 











DWELLING HOUSE INVENTORIES. 


No more effectual advertising medium 
can be used by companies and agents 
than a distribution of our dwelling house 
inventories. Made up in three sizes. 
Form 610 for owners of considerable per- 
sonal property is both artistically bound 
and printed. Form 614 is for a moder- 
ate-sized household. Form 612 is for 
small flats and cottages and gives the 
sclicitor an excellent chance to introduce 
the subject. Send 25 cents for a sample 
set. Your advertising card printed free 
on quantities of 100 or over. 

THe WESTERN UNDERWRITER CoMPANY, 
413 Vine St., 164 La Salle St. 

Cincinnati. Chicago. 
Tel. M. 2077. Tel. M. 2914. 











RIGHT TO THE POINT. 


- Our Manual for Fire Insurance Agents, 
“Right to the Point,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides con- 
taining explanations of the technical terms 
and such rules. forms and methods as are 
pertinent to the business. It treats of the 
relations between the agent and the com- 
pany and between the agent and the as- 
sured. Quantity prices on application. 
Single copies bound in art linen covers, 
50 cents. 

THe WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 














The National Masonic 





Provident Association, 
MANSFIELD, OHIO. 





INCORPORATED 1890. 
Cash Surplus $25,000.00, 


Insures Masons, and those recommended by them, 
against Loss of Time by Sickness (all causes) 
and Accident, and Loss of Limb or Sight and 

ACCIDENTAL DEATH. 


SURPLUS LINES. 


Having been appointed sole Western Agents 
of the 


STANDARD LLOYDS OF NEW YORK, 
FIRE ASSOCIATION OF NEW YORK, 
ASSURANCE ASS’N OF ILLINOIS, 


we solicit surplus business from agents. Policies 
written on all classes of hazard, equitable rates. 
Liberal commission. Address 


C. A. VAN ANDEN & CO., 
164 LA SALLE ST., CHICAGO. 














LIFE UNDERWRITERS’ 
POCKET RECORDS. 


Our form 500 is arranged for solicit- 
ing agents to keep memoranda of name, 
address and business of “prospect,” date 
of birth, change of rate, companies now in, 
amount, premiums, when due, dates of in- 
terviews and appointments. Comprises a 
complete record for the life insurance 
agent. Bound in manilla, 25 cents each. 
Flexible leather, 75 cents. 


Tue WESTERN UNDERWRITER CoMPANY, 
Cincinnati-Chicago. 














ARTHUR ELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 

80-82 William Street, New York City. 


Kopresenting First-Clras New Work 
Stock Companies. 


Agents’ Comparative Record 


Designed for keeping a complete record 
of the business of the Agency. Shows 
gross premiums, return premiums, net 
premiums, expenses, postage, commis- 
sions and balance due each company in 
the Agency each month during the year. 
Sample pages sent on application. 
THe WESTERN UNDERWRITER Co. 
413 Vine St. 164 La Salle St. 
CINCINNATI. CHICAGO. 

















INSURANCE LAWYERS. 
White, Johnson, McCaslin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bidg., Cleveland. 0 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





CRANE, NORRIS & DREW, 
Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bidg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys a. Law. 
Special Attention to Law of Insurance. 
WHEELING. West VIRGINIA 








T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorn: ys and Counselors at Law, 
Unirep Kank BUILDING, CINCINNATI, On10. 
Special Atterntiun to Insurance Law 


P. P. LEWIS, 
Attorney and Counselor at Law. 
Offices, Union Deposit Bank Building. Steubenville. Ohio. 
Notary and Stenographer in Office. Fire. Life. Accident and 


Liability Insurance Litigation a Special y Unquestioned 
references given 


CORBIN & COLE, 


Attorneys at Law, 
$16 Hammonp BulLpine, DETROIT, MICHIGAN. 
Fire, life and casualty insurance litigation given 
epecial attention. 


ee a 
BE, T. MARSHALL & CO., 


470 Calumet —, = 189 LaSalle St., Chicago. 
Facilities for placing large lines or ati Classes of insure 
avie property. 














0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, OHIO. 
The largest Agency in Cleveland. Facilities for large lines. 

Branch Offices: Woodland and Willson Aves., 
* ) Downtown Office: Century Bidg. 





FRED P. THOMAS & CO., 
General Ins«urance, 
STANDARD BuiLpine, No 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 





EVARTS, TREMAINE & CO., 
General Insurance, 
805-7 WILLIAMSON BLDG., - CLEVELAND, O8IO. 


Facilities for placing 'arge lines unsurpassed. 
COKRESPONDENCE SOLICITED. 








No matter how small the voiume of 
your business may be, you should use 
policy stickers. Compared to the ulti- 
mate returns you will receive, the small 
cost of the labels is of no consideration 
whatever. It pays a local agent to be- 
come known and recognized as one of the 
agents of his city. A neat, attractive 
sticker on your policies will do a great 
deal towards bringing about this end. It 
establishes your name in the minds of 
your customers. 

We handle almost the entire policy 
label business for the insurance trade 
and guarantee satisfactory work. A 
folder of samples will be sent you, free. 
But you must ask for it. 

Tue WESTERN UNDERWRITER COMPANY, 


Cincinnati-Chicago. 
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Western Mutual 


FIRE INSURANCE Co. 
OF URBABRA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Six Years’ Continuous and Successful Operation. 


W.R. ROSS, President. C.A.ROSS, Secretary, 
E. T. O'KANE, Special Agent. 


THE 
Ohio Mutual Insurance Co. 


SALEM, OHIO. 
THE TWENTY-FIVE YEAR RECORD, 


Increase of Assets from $50,000 to $705,988 
Increase of Insurance from $300,000 to $5,026,677 
Fire Losses Paid, $728,775.50 

Cash Surplus Ample for Emergencies. 


Ohio Business Only. 


J. R. VERNON, aS ’ J. AMBLER, 
President, Secretary. 








CHARTERED 1851, 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 
DIRECTORS: 

N. S. Reed, J. W, Jenner, W. W. Cockley. 


S. A. Jennings, G. A. Clugston, A. C. Cummins, 
H. R. Smith, H. C. Hedges, J. A. Rigby. 


Assets, $1,600,000.00. 
H. R. SMITH, Prest. R. SMITH, Secy. 
J. W. Wacner, Pres. J. M. Cook, Sec'y. 
INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INS"RANCE CO. 
MANSFIBLD, OHIO. 








Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


YUSINBSS CONPINED TO OHIO. 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 


— 


CAPITAL - $500,000.00 FULLY PAID. 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 
$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 
ESTABLISHEO 1888. 
BISHOP ano ADAMS 
FIRE INSURANCE BROKERS. 


Unexcelied facilities for surplus lines on all insurable property. 
145 La Salle Street, Chicago. 


MERCHANTS’ FIRE UNDERWRITERS. 
ALLIANCE FIRE UNDERWRITERS. 
Bishop and Adams, Attorneys in fact. 


C.J. RUSSELL & CoO. 


ESTABLISHED 1890. 


General Insurance Agents & Brokers, 


177 LA SALLE STAEET, 
CHICAGO. 








We Make a Specialty of Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 





















THE WESTERN UNDERWRITER. 














The Man we Reward, 


Write business. 

Write more business each year. 

Develop, not work out a territory. 

Grow with his work. 

Make his policyholders recommend him to their friends. 
Identify himself with the important men of his section. 


is the Man who Can 


Find recreation in his work. 


MUTUAL LIFE INSURANCE COrPANY OF NEW YORK, 


RICHARD A. McCURDY, President. 
Mas aseets larger than those of any other life insurance company in existence and has paid policyholders more than any other company in the world. 


fasets, over $352,000,000 Amount Paid Policyholders, over $569,000,000 
A man of character and ability, ambitious for a successful career in life insurance, should place himself in communication with 


GEORGE T. DEXTER, Superintendent of Domestic agencies. New York City. 


PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 














The State Life Insurance Company 


ANDREW i WEEE, SAMUEL QUINN, 


WILBUR 6. WYNN, 
esident. V.-Pres. and Supt. of of Agents. 


Secretary and Actuasgg. 





UNPARALLELED RECORD. 








™ F007 10 Garfield Batiding, Cleveland, Obie. 
2AMES W. JANNEY, o Geneval Agent, ma. 

BASSETT & REESE, General Agents, 
44 Home Bank Building, Detroit, Mick. 


_e, suilding, Cincinnati, Ohio | 


| TO INSURANCP AGENTS Rramine the Life annui 
Agent and the Company. ont gives the Agent an opportunity to grow with 








MEBURA NCE tn FORCE, ' - = ” 8141 ,074,722.00 Ineura Admicted Reserve and all Admitted 
AMEETB, * = 2 2 3 = = = 2 5 GB LAE IOI taeg —_— 
| ae ane $58,770 $45,483 $+3,207 
cove 11,885,5 J , 
qua and’ caitable to the vests of insurers the Paovioerr'is unencelied, 288--- $17,049,000 $250,648 $182,037 $107,608 
of the skillful and faithful management of this Company is 1899.... $22,208,470 $417,781 $256,246 $161,534 
found in its exceeding! = ee and the —— — 1900. ‘ $28, 339, 877 $671, 370 $409, 594 $261, 115 
ort ri ts existence, t death rate 
Gieecls he ol tho cxte tattooed by the authoritative tables. 1901. $33.615, 656 $I, 015 072 $699 418 $315,654 
Cerrespondence with Agents Solicited. } Deposit with State of Indiana for P:otection of all its Policyholders 
, D. YERGER, G LA w Ont ONK MILLION DOLLARS. 








Every pe ® secured by a deposit of ite entire reserve value with the State of Indiana, i 
accordan the provisions of the Legal Reserve Compulsory Deposit Law of Indiana. 


ity Competitive Contract of this Company. Am 
1n»1l method of securing a cl ser fraternity of interests between the 

and -hare in the 
pro<perity of this Company as it grows and — It enables the average agent to win e com 
petency and become independent. WRiTe FOR P4RTICULAKS. 


The Company has desirable territory for capable men. Contracts direct with the home office. 








' @4DEST IN THE WORLD. 


SUN 
INSURANCE 
OFFICE 


OF LONDON. 
€idel Office in the United States, No. 54 Pine Street, New York. 
tgoth YEAR OF ACTIVE BUSINESS EXISTENCE. 


WESTERN DEPARTMENT,171La Salle St, CHICAGO, ILL 
wAGENTS WANTED. 


The I. 0. 0. F. Mutual Life 
Insurance Society of Pennsylvania 


Operates under the OLDEST CHARTER granted by the Legislature of 
the State of Pennsylvania, to a company of its class. 
Strictiy Mutual. 
Profits arising in the conduct of its business, being apportioned to the 

Persistent policy holder in casb or paid-up insurance. 

The Policies 
of the Company are of the standard form on standard rates, liberalised 
to meet the most advance ideas of life underwriting. 

The Agentsa 
of the company make money, as is apparent from the record of the Com- 
pany for i901: 





LONDO 
ESTABLISH EO AOsHO. 


















THE STANDARD UNDERWRITERS 


OF CHICACO, ILL. 


THE REPUBLIC UNDERWRITERS 


OF CHICACO, ILL. 


TAYLOR & WEST, 
Attorneys and Managers, 218 LA SALLE STREET 


NEW YORK OFFICE: 56 PINE STREET. 


NEW YORK STANVARD POLICY. 


SURPLUS LINES SOLICITED, 








Mutual Reserve Life Insurance Co, 


FREDERICK A. BURNHAM, President. 
305, 307, 309 Broadway, - - - NEW YORK, 


STATE OF NEW YORK 
INSURANCB DEPARTMENT. 
Avpaxy, April 17, 1992. 
I, Francis Henpnricks, Superintendent of insurance, “do hereby 
that the Mutual Reserve Fund Life Association, now 
Mutual Reserve Life Insurance Company, of the city of New 
York, has complied with all the requirements of law to be 
observed by such corporation, on reincorporation, and that it is 
authorized to transact the business of Life Insurance as specified 
in the First Sub-Division of Sec'ion Seven'y of Article I! of the 

Insurance Law within this State, and that such business can 

properly be entrusted to ft. 

Ia Witness Whereof, 1 have hereunto subscribed my 
name, and caused my Official Seal to be affixed in 
duplicate, at the City of Albany, om the day and 
year first above = 

ANCIS HENDRICKS. 
bupt. of Insurance. 


Total Assets, $5,790,400.83. 








L. S. 























Agents Wanted. 044 retiws Temple, PHILADELPHIA, PA. 


Death Claims Paid Since Organizatien - $50,000,008. 























ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
4AMES W. STEVENS, Pacsioenrt. 













INSURANCE COMPANY, 


- OF AACHEN, CTRMANY. 


UNITED STATES BRANCH 
-—— 46CEDAR ST. —— V4 


——— 


G4rm ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


ENERGETIC MEN “AN Bay EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY 


BANTA & SPAHR, Ohio Managers, 
URBANA, OHIO, 























IN@URANOEZE COMPANY. i 

A MI aa. by 9s 5 0.6.00 99060000604s 045c0evecoeeence ss $10,316,391 

nina dint moechhebeetdes kd Sebneeed beds eee enene 5,716,274 

cick “iis one d'ns is pe heehesededenenenadese cede we 4,600,117 

Cincinnati General Agency: Northwestern — 
4. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, 208 LA SALLE STREET, CHICAGa. 
Tennessee, Arkansas and West Virginia. eS meme Sa %. bm ja Senet 
Matoal Lilo Insurance Company of ‘Varmoal, Thy Massachoats Motul Lie Insurance Ca, 

aie Ti PHELPS Pee Peetien. H. 2 Me CUT een Soom urer. Springfieid, Massa. 
AMES M. ESTEE. 34 Vice President. Dr. A. B BISBEE. Med. Direotor. 


C. E. MOULTON, Actuary. INCORPORATED 18651. 





1 
THIS COMPANY HELD JANUARY |, 1902, AND CAINED yoo 
DURING THE PAST DECADE: Assets Jan. j, (902, $28,291,564. Liabilities, $26,684,688 
. § 22,384,263.37 GAIN, . . 193.5%s 

Sunr.us, eet 2,230,212.37 GAIN, . . 144.61 Surplus, $2,396,909. 
INSURANCE, 108,673,050.00 GAIN, . . 499.36¢ Deflaite paid-up and cash surrender values written in every pelley. 

Selle the Mest Modern, Profit-Sharing, Non-Forfeltabie ae 
Gentracts of Life, Term Endowment and Annulty Insuranee. | JOHN A. HALL, - President. 

GOOD AGENCY CONTRACTS | eeuenie =. HENRY M. PHILLIPS, - Secretary. 

a a Gees, @ Ceo., State Rapete, me Oe yy —— 
Waar 8. bend, General Manage’ 2 roe Sieg cceee. i CINCINNATI OFFICE: 201 Johnston Building. 


We Merekalle General Manager, Nestor Block, Marquette, Mish. | CHICAGO OFFICE: 319 Merchants Loan & Trust Bidg., SMITH & BISHOP, Mgrs. 





INTERIOR UNDERWRITERS, FARMER & THOMPSON, CHICAGO FIRE 218 La Satte st, 


CHICAGO. 
Of CHICAGO, ILL. 155 ea Sete Sirent, UNDERWRITERS 


Surplus Lines Solicited at Tartft Rates. Dotocs and Reserve P37 DOO 
J. B. RODDICK, Attorney. Metropolitan Lioyds, Chicigo.. 


t National Fire Lioyds, Chicago. CHAS. C. REED, EDW. D. CLARKE, 
177 taSatle 8 e Northwestern Lioyds, Chicago. 











NATIONAL UNION FIRE INSURANCE CO. 


PITTSBURG, PA. 


CASH CAPITAL, $500,000. 











DIRECTORS: 
H. K. PORTER. FRANCIS J. snare 
GuakLrs. LOCKBART. T. M. ARMSTRONG. JOHN FARRE 
H.C. F LEOPOLD VILSACK. EDWARD A. WOODS. i 
3. H. wi LOCK. H. BUHL, Jr. WM B. SCHILLER. } 
JAMES b HAINES, Jr. J.ST UART BROWN. CHARLES E. CLAPP. { 
WM. WITHERROW. B. F. JONES. WM. L ABBOTT, ; 
GEORGE T. OLIVER. JOHN G. HOLMES. J. W. ARROTT. : 
OFFICERS: i 
J.W ARROTT, President. A. ¥ MELLON, Vice-Presideat | UNITED STATES BRANGH, 
3... WILLOCE, eee x E. E. COLE, Secretary, HARTFORD, CONR. 
Cc. T. MONK, Assistant Secretary. : 


GEORGE E. KENDALL, Manacen 




















